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KEEP  ABREAST 
OF  THE  TIMES. 

The  new  Freflo  Breast  Pump  is  the 
newest  arrival  in  a  comprehensive  range 
of  Nursery  feeding  products  specially 
designed  with  the  needs  of  the  modern 
mother  in  mind. 

Quick  and  simple  to  use,  the  Freflo 
Breast  Pump  makes  it  possible  for  even 
the  busiest  of  nursing  mothers  to  provide 
natural  milk  at  times  when  breastfeeding 
may  be  impractical  or  inconvenient. 

For  instance,  whilst  more  and  more 
young  mothers  are  rightly  choosing  to 
breastfeed,  an  increasing  number  are  also 
returning  to  work  earlier. 

Being  able  to  express  milk  in  advance 
for  bottle-feeding  during  the  day  over- 
comes this  problem.  Andallows  a  mother  to 
continue  breastfeeding  normally  for  many 
rewarding  months  to  come. 

The  Freflo  Breast  Pump  has  been 
designed  in  conjunction  with  leading  mid- 
wives,  making  it  far  superior  to  any  other. 

Its  specially  angled  cup  enables  a 
mother  to  use  it  in  a  relaxed  sitting  position 
for  maximum  control  ensuring  an  efficient 
milk  flow 

You'll  findthatthenewFreflo 
Breast  Pump,  like  all  Nursery  pro- 
ducts, is  the  most  innovative 
accessory  of  its  kind. 

It's  a  product  of  a  new  gen- 
eration for  the  mother  of  today. 

But  then  we  always  like  to  keep 
abreast  of  the  times. 

Don't  you? 


A  RANGE  OF  PROtH'CTS  BY  GRIPTIGHT 
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WE  DO. 


The  Nursery  range  of  products  includes  teats,  ripple  shields,  feeders,  soothers,  disposables  and  hahy  wipes  Furthei  details  ol  all  our  pioduclscan  be  obtained  In 
Customer  Services,  lewis  Wool  I  Gnptight  I  imlled.  Oakheld  Road.  Sellynjk  Biimmgham  B2«  7EF  Tel  021  4  72  4211 
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When  it  comes  to  moving 
top  brands,  manufacturers 
choose  Numark. 


Manufacturers  choose 
Numark  for  good  distribution 
and  high  volume.  Numark's 
national  network  of  15  whole- 
salers and  24  depots  services 
independent  pharmacies 
including  nearly  2,500  Numark 
Chemists.  Numark  members  not 
only  get  the  pick  of  top  brands, 


they  get  them  at  low  prices  too. 

This  is  only  one  of  a  full 
range  of  benefits  offered  by 
your  local  Numark  Wholesaler, 
including  a  comprehensive 
ethical  and  OTC  service. 

For  further  information 
contact  your  local  Numark 
Wholesaler  or  Numark  Central 


Office,  51  Boreham  Road, 
Warminster,  Wilts  BA12  9JU. 
Tel:  0985  219555. 


Z|NUMARK|= 
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COMMENT 


The  Government  has 
steamrollered  through  the  last 
visible  obstacle  to  the  limited  list 
with  its  inevitable  majority  in  the 
House  of  Commons.  The  threat  of  legal  action 
by  the  medical  profession  is  receding  as 
negotiations  start  on  an  appeals  procedure  to 
allow  doctors  to  prescribe  blacklist  medicines 
in  special  cases. 

This  step  would  appear  to  be  the  last  the 
Government  needs  to  make  to  allow  the  list  to 
be  acceptable  under  European  law.  It  is  an 
even  chance  that  the  legal  proceedings 
threatened  by  the  BMA  and  GMSC  will  remain 
in  abeyance. 

So  where  does  this  leave  community 
pharmacists.  The  inevitable  confusion  that  will 
exist  during  the  first  few  weeks  of  April  will 
give  pharmacists  a  golden  opportunity  to 
impress  on  doctors  and  patients  alike  that  drugs 
are  our  business. 

The  pharmacist  will  be  the  person  the 
public  will  seek  reassurance  from  when 
presented  with  an  unfamiliar  medicine. 
Doctors,  already  pressed  for  time,  are  unlikely 
to  allay  patients'  fears  satisfactorily.  And  it  is  to 
the  pharmacy  that  the  Department  is  directing 
its  patient  information  literature. 


Chemist  &  Druggist  23  March  1985 


The  chance  to  improve  the  rapport  with  the 
local  surgery  is  one  that  should  not  be  missed. 
And  there  is  ample  evidence  that 
manufacturers  are  aligning  their  ethical  T' 
products  for  OTC  sale.  This  move  is  welcome. 
Products  that,  in  the  pharmacist's  opinion, 
provide  effective  treatment  at  reasonable 
prices,  must  be  supported. 

In  the  longer  term  the  PSNC  seems 
confident  that  the  political  goodwill  which  has 
been  earned  through  supporting  the  limited  list 
will  carry  through  to  the  now  resumed 
negotiations  on  the  new  contract.  The  standing 
of  the  medical  profession,  on  the  other  hand, 
has  suffered  a  blow  from  which  it  will  not 
recover  as  long  as  this  Government  remains  in 
office. 

The  months  ahead  are  crucial  for  the 
profession's  future.  The  Nuffield  report  is 
pending,  along  with  the  long  awaited  Green 
Paper  on  primary  care. 

The  limited  list  has  given  us  the  opportunity 
to  show  our  worth  in  the  best  possible  way, 
prior  to  these  influential  documents  being 
published.  Hard  work  now  will 
prove  of  inestimable  value  in 
showing  to  all,  our  potential  role  in  1 
primary  care. 
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List  goes  through 
in  spite  of  "errors' 

Assurances  by  Norman  Fowler,  Social  Services  Secretary,  that 

ernment's  proposals  for  limiting  the  number  of  medicines 
that  can  be  prescribed  for  NHS  patients  from  April  1  are  not  "the 
>  ed  ge"  foci  led  t<  j  s«  i i  isf  y  the  O  { >pos  i  I  i  o  a  a  nd  s  ome 
Conservative  MPs  in  the  Commons  on  Monday 


Six  Tory  back  benchers  voted  against  the 
Government  and  others  abstained  when 
an  Opposition  attempt  to  annul  the  NHS 
(General  Medical  and  Pharmaceutical 
Services)  Amendment  Regulations  1985 
was  defeated  by  a  majority  of  127 
(332-205).  The  Government  secured  the 
same  majority  to  pass  equivalent 
Regulations  for  Scotland. 

Mr  Fowler  admitted  there  were 
mistakes  in  the  Regulations  which  would 
mean  an  amending  Order  being 
introduced  at  a  later  stage.  He  refused  to 
accept  that  these  errors,  or  the  fact  that  an 
appeals  amendment  to  enable  doctors  in 
particular  cases  to  prescribe  blacklist 
products  had  yet  to  be  agreed,  constituted 
a  reason  for  postponing  the 
implementation  of  the  new  Regulations. 

His  response  to  protests  from  both  sides 
of  the  House  that  the  Government  had 
announced  the  new  restrictions  without 
adequate  consultations  was  to  emphasise 
that  the  eventual  white  list  contained  about 
100  drugs  compared  with  the  30  on  the 
provisional  list  announced  last  November. 

Mr  Fowler  insisted  this  showed  the 
Government  had  entered  into  genuine 
consultations  and  taken  account  of  the 
views  expressed.  The  selected  list 
contained  not  only  generic  drugs,  but 
some  branded  ones  where  there  was  no 
suitable  generic  drug  available. 

Mr  Fowler  explained:  "Wherever 
possible  the  generic  name  will  be  used  on 
prescriptions.  This  is  to  allow  other 
manufacturers  to  bring  their  own  generic 
versions  of  the  branded  drugs  onto  the 
market.  That  will  introduce  an  element  of 
price  competition  into  the  supply  of 
medicines,  in  which  the  promotion  of 
brand  names  has,  until  now,  been  the 


research-based  pharmaceutical  industry. 
But  it  is  unreasonable  to  expect  the  NHS  to 
accept  responsibility  for  providing  a 
continuing  market  for  all  the  products  of 
all  manufacturers." 

Calling  on  the  industry  to  retain  a 
sense  of  proportion,  he  pointed  out  the 
medicines  covered  by  the  selected  list 
accounted  for  little  more  than  10  per  cent 
of  the  UK  drugs  market.  "In  any  case,"  he 
said,  "more  than  95  per  cent  of  the  drugs 
affected  could  be  bought  over  the  counter 
from  a  pharmacist  without  a  prescription." 

Mr  Fowler  announced  that  he 
proposed  to  convene  a  conference 
involving  the  relevant  professions,  which 
would  set  the  agenda  for  discussions  of 
further  ways  for  raising  prescribing 
standards  and  reducing  costs. 

Mr  Michael  Meacher,  Labour's 
Shadow  Social  Services  Secretary, 
accused  the  Government  of  ramming 
through  the  Regulations  in  far  too 
precipitate  a  manner.  The  motives  for  the 
introduction  of  the  new  Regulations  were 
wrong  and  Labour  MPs  were  opposed  to 
the  entire  framework  of  the  scheme. 

Mr  Meacher  maintained  the  central 
issue  was  that  the  selected  list  was  not 
comprehensive  in  meeting  all  clinical 
needs,  and  therefore  ran  directly  contrary 
to  the  fundamental  principle  of  the  NHS  — 
that  ability  to  pay  should  not  determine  the 
nature  of  treatment.  He  warned:  "Once 
that  principle  is  breached,  a  two-tier 
system  of  care  within  the  NHS  is 
established.  Our  policy  is  that  prescribing 
should  be  exclusively  on  the  basis  of 
clinical  need." 

Mr  Gordon  Oakes  (Lib)  quoted  the 
view  of  the  Pharmaceutical  Society,  that 
appropriate  treatment  should  be  available 


main  determinant." 

He  again  condemned  the  "misleading" 
advertising  promoted  by  the  ABPI,  but 
recognised  the  anxiety  of  companies  about 
the  effect  of  the  new  Regulations  on  their 
activities. 

Mr  Fowler  stated:  "I  appreciate  the 
enormous  benefits  that  have  resulted  from 
the  insistence  of  a  strong  and  independent 
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without  restrictions,  at  the  time  of  need.  He 
said  the  Society  believed  much  could  be 
achieved  in  reducing  the  drugs  bill  by 
eliminating  excess  prescribing. 

Mr  Oakes  said  one  issue  causing  great 
concern  to  the  Society  was  that  if  a 
blacklisted  medicine  was  dispensed,  it  was 
the  pharmacist  who  would  bear  the 
financial  responsibility.  "That  is  the 


complete  opposite  of  the  present  method. 
The  Society  believes  that  the  best  way  to 
ensure  that  doctors  write  correct 
prescriptions  is  to  place  financial 
responsibility  on  the  doctor." 

Mr  Michael  Meadowcroft  indicated  the 
Liberals  would  have  supported  the 
principle  of  a  selected  list  if  it  had  not  been 
introduced  in  such  a  ham-fisted  manner, 
and  questioned  whether  the  savings  would 
amount  to  the  £75m  estimated. 

Sir  Dudley  Smith  (Con),  one  of  the 
back-bench  rebels,  complained  that  the 
new  Regulations  would  erode  the 
prescribing  independence  of  doctors.  He 
feared  that  future  Health  Ministers  would 
undermine  prescribing  independence 
further  —  "ostensibly  in  the  name  of 
economy,  but  probably  for  more 
bureaucratic  reasons." 

Another  Tory  back-bench  rebel,  Mr 
Michael  Morris,  said:  "Ours  is  supposed  to 
be  a  party  of  enterprise  with  a  caring  face. 
We  should  hide  our  face  with  regard  to 
these  Regulations.  They  will  return  to 
haunt  the  Government  as  amendment  after 
amendent  is  laid  before  the  House,  as 
savings  fail  to  materialise, as  adverse  drug 
reaction  reports  increase,  as  people  lose 
their  jobs  and  investment  goes  elsewhere." 
fj  Regulations  to  implement  the  list  in 
Northern  Ireland  will  be  made  shortly,  to 
be  effective  from  April  1 . 

LPCs  meeting  on 
contract  soon? 

The  Pharmaceutical  Services 
Negotiating  Committee  is  resuming 
negotiations  with  the  Department  of 
Health  this  week  on  the  new 
contract.  An  LPC  conference  may 
be  called  before  July. 

"We  are  towards  finalising  an 
agreement  but  cannot  call  a  confemce 
until  the  package  is  complete,"  said  Mr 
David  Sharpe,  PSNC  chairman.  PSNC 
feels  the  problem  of  retail  sales  of  blacklist 
medicines  by  dispensing  doctors  has  been 
"ameliorated  to  such  an  extent  that  the 
environment  is  now  right  to  resume 
negotiations." 

The  health  circular  on  the  limited  list 
says:  "One  of  the  priorities  for  FPCs  in 
1985/86  will  be  to  ensure  that  the  terms  of 
service  governing  the  supply  of  drugs  by 
GPs  to  patients  on  their  dispensing  lists  are 
properly  observed.  This  will  require  FPCs 
to  investigate  any  prima  facie  evidence 
coming  to  their  notice  of  breaches  in  these 
terms  of  service." 

The  pharmacy  representatives  on  the 
Rural  Dispensing  Committee  will  be 
attending  the  March  meeting. 
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Clarke  to  meet 
BMAon 

appeals  scheme 

The  Minister  for  Health.  Kenneth 
Clarke,  was  to  meet  representatives 
of  the  British  Medical  Association  as 
C&D  went  to  Press,  for  discussions 
on  an  appeals  procedure  for 
prescribing  non-list  medicines  after 
April  1. 

Until  the  outcome  of  those  talks  is 
known,  the  threatened  legal  action  over 
the  legality  of  the  list  (C&D  last  week, 
p499)  is  "in  obeyance."  Dr  Michael  Wilson, 
chairman  of  the  General  Medical  Services 
Committee,  told  C&D  Secretary  for  Social 
Services  Norman  Fowler,  had  been 
"responsive  to  suggestions"  for  an  appeals 
procedure  at  a  meeting  with  the  BMA  and 
GMSC  last  Thursday. 

"His  previous  stance  in  written 
communications  was  that  no  blacklisted 
drugs  would  be  allowed  on  prescription, 


Geoffrey  Makin  MPS  (centre),  of  A.J.  Leeming  Ltd  of  Guisbo rough,  Cleveland,  will  be 
taking  his  wife  Margaret  (left)  to  the  Vestric  convention  in  Monte  Carlo,  thanks  to  the 
Autumn  Ladycare/Vantage  promotion.  Presenting  the  prize  are  Helen  Pearce  of  Booker 
Health  Products  and  Paul  Chambers,  the  Gateshead  Vestric  manager 


but  last  week  he  changed  his  position." 

Dr  Wilson  said  they  had  put  forward 
suggestions  of  ways  to  provide  a  suitable 
overide  procedure  to  Mr  Fowler,  Mr 
Clarke  and  Chief  Medical  Officer  Dr 
Donald  Acheson. 

"A  doctor  prescribing  a  scheduled 
product  would  have  to  indicate  quite 
clearly  that  it  was  a  deliberate  act.  We 
could  use  a  different  colour  form  or  a 
particular  endorsement,"  said  Dr  Wilson. 


No  loss  from  list 
says  Coleman 

There  will  be  no  significant 
reduction  in  script  numbers  . 
because  of  the  limited  list,  Mr  David 
Coleman,  Pharmaceutical  Services 
Negotiating  Committee  deputy 
chairman,  predicted  on 
Wednesday.  He  also  warned 
pharmacists  not  to  expect  a  rush  to 
private  prescribing. 

"Any  reduction  in  script  numbers  will 
owe  as  much  to  the  increase  in 
prescription  charges  and  changes  in 
doctors'  prescribing  habits  as  to  the  list," 
he  said  at  Aston  University.  Early  forecasts 
of  a  25  per  cent  drop  were  alarmist,  and 
took  no  account  of  the  switch  to  generics 
and  white  list  products. 

There  would  be  benefits  in  terms  of 
dispensary  economics  with  a  reduction  in 
the  number  of  "me-too"  items  no  longer 
having  to  be  stocked. 

"With  the  greatest  emphasis  on  labour 
and  overhead  costs  there  should  be  no  loss 
of  remuneration  as  a  result  of  the  limited 
list,"  said  Mr  Coleman.  "Of  course  there 
will  be  a  reduction  in  ingredient  costs  and 
therefore  the  total  cheque  value  is  likely  to 
fall."  The  recent  13  per  cent  increase  in 
fees  showed  how  potential  falls  in  script 
numbers  or  value  could  be  compensated 
for. 

It  was  not  surprising  that  the 


Government  had  gone  for  a  limited  list  to 
save  money,  although  it  had  denied  its 
intentions  to  do  so  in  the  past,  Mr  Coleman 
said.  He  felt  savings  of  £75m  were 
optimistic,  but  the  move  had  made  many 
doctors  examine  their  prescribing 
policies. 

1985  will  be  a  watershed  year  for 
pharmacy,  he  said.  The  changes  would 
lead  to  a  profession  more  closely  identified 
with  its  patients  and  more  clearly  aware  of 
its  purpose  and  direction. 

"The  growing  search  for  value  for 
money  will  show  up  the  absurdity  of 
allowing  three  or  four  pharmacies  to  open 
within  100  yards  of  each  other  doing  small 
script  numbers.  The  Basic  Practice 
Allowance  in  its  present  form  has  not  done 
sufficient  to  ensure  pharmacies  only  open 
where  they  are  needed,"  said  Mr 
Coleman.  The  Nuffield  report  would  point 
to  important  advances  in  the  pharmacist's 
role,  and  the  Society  would  be  able  to  use 
powers  under  the  Medicines  Act  to  raise 
pharmacies'  standards  of  hygiene  and 
appearance. 

Mr  Coleman  recommended  reducing 
blacklist  stock  as  far  as  possible  by  April  1, 
and  claiming  broken  bulk  on  any 
containers  that  are  opened,  but  which  will 
not  be  used  during  March.  "PSNC  will  be 
discussing  with  the  DHSS  methods  of 
calculating  dead  stock,"  he  said,  "but  it  is 
likely  to  be  a  balance  sheet  adjustment. 
Pharmacists  should  reduce  stock  to  a 
minimum  and  where  suitable  sell  T'  or 
GSL  products." 


"The  doctor  would  then  be  in  a  position 
to  be  called  to  account  by  a  local 
committee  of  practising  doctors, 
preferably  GPs,  who  could  bring  the 
doctor  to  task  if  he  couldn't  give  an 
adequate  reason  for  his  decision,"  he  said. 

A  Department  of  Health  Spokesman 
said  that  the  Secretary  for  Social  Services 
had  said  it  was  a  matter  that  would  need 
detailed  discussion  before  they  could 
make  any  decision. 

Patient  leaflets 
arriving  soon 

Patient  information  literature  on  the 
limited  list  from  both  the 
Department  of  Health  and  the 
Pharmaceutical  Services 
Negotiating  Committee  should 
reach  community  pharmacists  by 
the  end  of  the  month. 

The  DHSS  are  sending  each  pharmacy 
350  patient  leaflets  entitled  "A  different 
medicine"  (more  will  be  available  on 
request).  The  leaflet  explains  which 
groups  of  medicines  are  affected,  and  say.c 
"the  medicine  you  get  will  be  just  as  good 
as  the  one  you  were  using  before."  It  also 
says  that  most  of  the  brands  no  longer 
available  on  the  NHS  can  be  bought 
"direct  from  your  pharmacist." 

PSNC  has  produced  an  A4  sized 
poster,  giving  the  eight  areas  where 
prescribing  has  been  restricted.  It 
emphasises  there  is  no  cause  for  concern 
and  that  the  majority  of  disallowed 
products  may  be  purchased  OTC. 

A  newsletter  is  being  sent  to  all 
contractors  this  week,  giving  guidance  on 
the  blacklist.  Additions  to  part  VIII  of  the 
Drug  Tariff  are  included,  and  forms  for 
enclosing  with  blacklist  scripts  returned  to 
GPs. 

A  card  giving  white  list  products  and  a 
list  of  those  blacklist  products  most 
commonly  prescribed,  is  to  follow. 
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ur  new  little  packs 
give  you  big 
opportunities 

altacaps 


20  chewable 
antacid  tablets 


altacite 
plus 


10 


Lemon  flavoured 
chewable  capsules 


Antacid  susp: 

100r 


ROUSSEL 


KOUSSEL 


Altacite.  For  rapid  acid 
indigestion  control. 

Only  Altacite  products  contain 
hydrotalcite  This  powerful,  fast- 
acting  antacid  buffers  stomach  acid 
in  the  'ideal'  range  of  pH  3  to  5. 
Recommend  it  with  confidence  for 
acid  indigestion  control. 

OOUCTO^FEB 

SeC*M-  ^lee  stock  to  disp\aV 

eYe-catcnmg  Qm^^L  


Altacite  Plus.  For  Altacite 
action  plus  a  deflatulent 

All  the  proven  power  of  Altacite, 
plus  the  rapid  deflatulent  action  of 
dimethicone.  Altacite  Plus  is  the 
product  to  recommend  whenever 
gastrointestinal  disorders  are 
complicated  by  flatulence. 


the  altacite  range 

Advanced  indigestion  therapy 

Roussel  Laboratories  Ltd.,  Broadwater  Park.  North  Orbital  Road.  Uxbridge,  Middlesex  UB9  5HP  Tel:  0895  (Uxbridge)  834343 


Altacaps.  Liquid  antacid 
in  a  convenient  capsule. 

The  power  of  Altacite  Plus  Liquid 
in  a  revolutionary  new  presentation. 
Recommend  Altacaps  for  all  the 
advantages  of  liquid  therapy  with 
the  convenience  of  a  tablet 


■ 


ROUSSEL 
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NPA  comes  out 
against  mobile 
pharmacies 

The  National  Pharmaceutical 
Association  has  come  out  against 
the  idea  of  mobile  pharmacies. 
While  not  going  totally  against  the 
concept  for  remote  areas,  it  felt  that 
a  permanent  full-time  or  part-time 
pharmacy  operating  a  collection 
and  delivery  service  would  usually 
be  a  better  means  of  serving  areas 
of  low  population  density. 

The  Pharmaceutical  Society  had 
sought  the  NPA's  views  on  mobile 
pharmacies  for  providing  a  service  where 
a  permanent  pharmacy  would  not  be 
economically  viable,  the  February  board 
meeting  was  told. 

Concern  was  expressed  that,  in  most 
parts  of  the  UK,  a  mobile  pharmacy  was 
likely  to  have  an  adverse  effect  on  existing 
pharmacies  in  the  area.  There  would  also 
be  obvious  practical  problems  in 
maintaining  security,  generating  sufficient 
turnover  to  make  the  pharmacy  profitable 
and  carrying  an  adequate  range  of  stock. 
Nuffield:  Mr  Tim  Astill,  director,  and  Mr 
Bob  Worby,  treasurer,  represented  the 
NPA  at  a  meeting  with  the  Nuffield  Inquiry 
team  on  February  1. 

The  team  were  particularly  interested 
in  defining  the  professional  responsibility 
of  pharmacists  and  the  extent  to  which  a 
pharmacist  would  be  justified  in 
delegating  duties  to  technicians.  The 
"evidence"  given  had  covered  the  need  for 
rational  location,  standards  of  cleanliness 
and  presentation  of  premises,  contrasts 
between  British  pharmacy  and  that 
abroad,  the  desirability  of  pharmacists 
engaging  in  non-pharmaceutical  retailing 
activities,  and  the  need  for  the  Society  to 
be  given  power  to  refuse  registration  of 
premises  on  grounds  of  suitability, 
cleanliness,  lack  of  facilities,  etc. 
Reading  Spectacles:  The  NPA  is  to  adopt 
a  neutral  stance.  Members  are  to  be 
neither  encouraged  nor  discouraged  to 
sell  or  dispense  spectacles,  but 
information  on  the  legal  position, 
availability  of  materials  etc,  will  be 
available  to  any  member  requesting  it. 
Greek  Government  veto  on  Pharmacy 
Directives:  The  Council  of  Ministers  were 
due  to  approve  the  Pharmacy  Directives  in 
mid-December.  But  the  Greek 
Government  had  refused  to  sign,  and  they 
had  been  referred  back  to  the  Committee 
of  Permanent  Representatives.  The 
president  of  the  EEC  Pharmacy  Group,  Mr 


Bill  Darling,  has  written  to  the  president  of 
the  Council  of  Ministers  deploring  this 
development.  The  Greek  action  was,  he 
said,  based  on  political  rather  than 
professional  considerations.  He  urged 
Ministers  to  approve  the  Directives  before 
the  end  of  1985,  when  Spain  and  Portugal 
become  members. 

Appliance  Agencies:  Board  members 
expressed  concern  about  approaches 
being  made  to  contractors  by  appliance 
suppliers  suggesting  that  appliance 
prescriptions  be  dealt  with  on  an  agency 
basis.  The  prescriptions  would  be  handed 
into  a  pharmacy  which  would  pass  them  on 
to  the  appliance  manufacturer  who  would 
either  send  the  appliances  back  to  the 
pharmacy  or,  more  usually,  post  them 
direct  to  the  patient. 

The  board  felt  such  an  arrangement 
amounted  to  a  brea  .n  of  contractor's  terms 
of  service,  and  would  also  give  the 
manufacturer  access  to  the  names  and 
addresses  of  patients,  enabling  them  to 
canvass  business  directly.  PSNC  has  also 
expressed  concern  about  these 
arrangements  and  it  was  unanimously 
agreed  to  oppose  them. 
Diploma  in  ag  and  vet  pharmacy:  The 
Board  readily  agreed  once  again  to  lend 
financial  support  to  the  Society  in  offering 
its  Ag  and  Vet  Diploma. 
Dye  content  of  medicines:  An  increasing 
number  of  inquiries  are  being  received 
about  the  colouring  matter  in  medicines.  It 
was  agreed  that  a  list  similar  to  that  for 
sugar  content  relating  to  colouring 
materials  should  be  prepared  if  possible. 
Limited  List:  Mr  lim  Downing,  assistant 
secretary,  had  been  present  at  a  St  Albans 
constituency  meeting  attended  by  the 
Minister  for  Health,  Kenneth  Clarke,  and 
questioned  him  about  the  list. 

The  Minister  denied  emphatically  the 
need  for  compensation  for  dead  stock 
because  "pharmacists  would  have  plenty 
of  time  between  now  and  the  end  of  March 
to  reduce  their  stocks  to  negligible  levels." 
The  Secretary  of  State,  Mr  Norman  Fowler, 
has  since  said  he  is  prepared  to  discuss 
dead  stock  with  the  PSNC  after  April  1.  Mr 
Clarke  said  he  would  not  allow  a 
"honeymoon  period"  when  pharmacists 
would  be  paid  for  dispensed,  disallowed 
medicine  because  "doctors  would  take 
advantage  of  it." 

Mr  Downing  asked  whether  a 
procedure  could  be  adopted  for  the 
limited  list  similar  to  that  adopted  for 
borderline  substances  —  a  doctor  could 
prescribe  a  prohibited  medicine  but 
subsequently  would  be  called  upon  to 
justify  his  prescribing.  The  Minister  said 
he  found  the  concept  of  placing 
responsibility  with  the  prescriber  an 
interesting  and  constructive  suggestion. 


Unlicenced  Pis? 
-  tell  the  DHSS 

Pharmacists  who  wanl  to  check  the 
sale  of  unlicensed  parallel  imports 
should  assist  the  Department  of 
Health  by  sending  details  of  any 
such  products  dispensed  or  offered 
for  sale,  says  Unichem  managing 
director  Peter  Dodd. 

"I've  had  approaches  from  many 
individuals,  and  have  told  them  their  first 
step  is  to  assist  the  DHSS  by  sending 
details.  The  more  information  the 
Department  receives,  the  better  will  it  be 
enabled  to  enforce  the  Regulations  which 
were  introduced  in  May  1984  with  the 
object  of  safeguarding  patients,"  says  Mr 
Dodd. 

Pharmacists  are  in  the  best  position  to 
assist  the  DHSS  as  they  are  often 
approached  by  unlicenced  importers 
soliciting  orders,  he  says.  Doctors  discover 
that  such  products  have  been  dispensed 
when  they  are  called  upon  to  allay  the 
fears  of  patients.  In  such  cases,  the  doctor 
should  write  to  the  Department  and 
encourage  his  patients  to  do  likewise. 

Mr  Dodd  said  he  predicted  the  HD 
endorsement  scheme  would  have  little 
effect  on  parallel  imports  until  the  DHSS 
realised  it  was  losing  £15m  a  year. 

Information  should  be  sent  to: 
Licensing  and  Enforcement  Section, 
Medicines  Division,  DHSS,  Market 
Towers,  1  Nine  Elms  Lane,  Vauxhall, 
London  SW85NQ. 


What  to  do,  if 
you've  got  two 

Some  200  pharmacists  may  have 
been  sent  duplicate  membership 
receipt  cards  by  the 
Pharmaceutical  Society. 

Teething  problems  with  the  So<_  ety's 
recently  installed  computer  led  to  a 
number  of  duplicate  receipt  cards  being 
issued  on  February  21 .  The  error  was 
immediately  rectified,  but  not  before  the 
receipts  were  despatched. 

Over  10,000  cards  have  since  been 
issued  without  a  recurrence  of  the 
problem.  The  Society's  law  department 
says  that  anyone  having  a  duplicate  card 
dated  February  should  destroy  it.  Should 
any  member  have  been  sent  two  cards  with 
March  dates  on,  they  are  asked  to  return 
one  copy  to  the  law  department  with  a 
covering  note  so  the  error  can  be  traced. 
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Reynolds  gets 
"two-in-one' 
contract  but... 

Mike  Reynolds,  the  owner  of  the 
two-in-one  pharmacy  at  Highcliffe. 
Christchurch.  has  been  granted  a 
second  contract  by  Dorset  Family 
Practitioner  Committee,  but  it 
appears  that  both  businesses  will 
be  treated  as  one  for  NHS  payment. 

Mr  Reynolds  divided  his  property  at 
282  Lymington  Road  into  two  dispensaries 
connected  by  an  internal  door  but  with 
separate  outside  entrances.  He  had  hoped 
to  recover  dispensing  lees  lost  because 
local  GPs  are  prescribing  for  longer 
periods  through  the  higher  on-cost  paid  if 
the  available  scripts  were  split  between  the 
two  pharmacies.  He  says  the  increase  in 
fees  from  April  1  will  increase  his  loss. 

Mr  Reynolds  applied  for  a  contract  for 
Hardy  Reynolds  Ltd  at  282b,  on  October 


11,  1984,  after  the  premises  were  approved 
by  the  DHSS  and  registered  with  the 
Society. 

The  FPC  admits  they  mislaid  Mr 
Reynolds's  original  application  and  only 
granted  the  new  contract  after  a  second 
application  was  made  on  March  12.  But 
the  FPC  is  not  shifting  from  its  September 
decision  to  regard  "two-in-one" 
pharmacies  as  one  place  of  business  for 
payment  purposes,  based  on  clause  2A  of 
the  Drug  Tariff. 

Deputy  administrator  Mr  A.H.  Wright 
told  C&D  he  has  asked  the  Prescription 
Pricing  Authority  to  give  both  businesses  a 
separate  statement  but  to  calculate 
payment  as  if  the  businesses  were  one. 

Mr  Reynolds  says  he  will  seek 
compensation  for  losses  resulting  from  the 
delay  in  granting  a  second  contract. 

Mr  Wright  says  it  will  be  impossible  to 
assess  how  many  scripts  each  business 
would  have  dispensed  in  that  period  if  they 
had  operated  independently,  as  the  basis 
for  the  claim.  But  he  does  admit  the 
precedent  Mr  Reynolds  is  trying  to 
estabish  covers  "an  unknown  area." 


Post-list  drag 

promotion 

worry... 

Pressure  on  the  pharmaceutical 
industry  from  lost  sales  after  April  1 
when  the  limited  list  and  £2  script 
are  introduced,  could  push 
companies  over  the  fine  dividing 
line  between  acceptable  and 
unacceptable  promotional 
practices. 

This  warning  was  given  last  week  to  a 
British  Institute  of  Regulatory  Affairs' 
conference  on  codes  of  practice  by  Dr 
Chris  Good,  medical  affairs  director  of 
Roussel  Laboratories,  speaking  in  a 
personal  capacity.  Dr  Good  said 
promotion  should  be  of  an  acceptable  style 
and  of  a  standing  compatible  with  that  of 
the  medical  profession.  "Judging  by  the 
standards  of  promotion  and  by  the  lack  of 
complaints  about  it  that  standing  is 
abysmally  low." 

Companies  were  far  too  zealous  in 
looking  at  the  words  in  the  ABPI's  Code  of 
Practice  and  not  in  applying  its  spirit. 

Dr  Good  accused  both  doctors  and 
pharmacists  of  avarice  in  dealing  with 
pharmaceutical  companies,  demanding 
lavish  entertainment,  "freebies"  and  a  lot 
of  financial  support.  He  called  for  stronger 
ABPI  sanctions  on  offending  companies 
including  immediate  withdrawal  of  an 
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advertisement  pending  a  decision  by  the 
Code  of  Practice  Committee.  Campaigns 
were  often  over  before  the  Committee  had 
come  to  a  decision.  A  fine  related  to  the 
extra  money  a  company  made  from  a  drug 
through  an  unacceptable  campaign  would 
be  effective. 

He  said  there  should  be  a  move 
towards  a  central  approval  system 
operated  by  the  ABPI  thus  removing 
impossible  pressure  from  company 
signatories  who  had  to  approve 
advertisements.  It  would  introduce  a 
uniform  standard  of  promotion  throughout 
the  industry.  If  the  ABPI  couldn't  operate 
the  system  then  legislation  might  have  to 
be  introduced  with  control  passing  to  the 
DHSS  —  an  unwelcome  step. 


Nearly  200  pharmacists  attended  each  of 
Unichem's  two  financial  seminars  in 
Glasgow  and  Edinburgh  early  this  month 
—  the  first  of  a  planned  series.  Advice  was 
given  on  a  wide  range  of  subjects  from  how 
to  raise  loans  and  financial  management  to 
suggestions  on  personal  finance  matters. 
Pictured  at  the  Glasgow  seminar  are  David 
Mair  (speaking)  and  from  left,  Mike 
Edwards  from  Unichem's  loan  guarantees 
department;  Jeff  Harris,  group  chief 
accountant  and  finance  director  Ray 
Monaghan. 


Ways  to  relieve 
list  pain 

The  Pharmaceutical  Services 
Negotiating  Committee  is  advising 
contractors  that  if  they  are  unable 
to  supply  Cosalgesic  the  script 
should  be  endorsed  Distalgesic.  The 
Prescription  Pricing  Authority  will, 
in  the  short  term,  reimburse  them  at 
£2.40  per  100. 

The  price  for  dextropropoxyphene  and 
paracetamol  tablets  has  been  set  at  £1 .84 
in  additions  to  part  VIII  of  the  Drug  Tariff, 
effective  April  1 . 

This  is  the  current  price  for  Cox's 
Cosalgesic.  The  price  for  Dista's 
Distalgesic  remains  at  £2.40,  following 
discussions  with  the  Department  of  Health. 
C&D  was  unable  to  contact  either 
company  for  comment. 

Cox  are  currently  believed  to  supply 
around  15  per  cent  of  DPP  dispensed. 

The  telephone  number  of  Roche  Products 
is  now  0707  328128. 


...endorsed  by 
PAGE  

The  limited  list  proposal  has  broken 
down  the  clear  distinction  between 
medicines  that,  up  to  now.  have 
been  promoted  solely  to  GPs  for 
prescribing  and  those  promoted  to 
the  public  for  purchase. 

John  Wells,  executive  director  of  the 
Proprietary  Association  of  Great  Britain 
says  that,  as  a  result,  the  PAGB  Code  of 
Standards  of  Advertising  Practice  will 
have  to  be  modified  and  the  Regulations 
governing  the  labelling  and  advertising  of 
medicines  to  the  public,  re-examined. 


An  agreement  with  the  ABPI  meant 
that  you  could  not  promote  the  same 
medicine  to  both  the  public  and  the 
medical  profession.  There  were  clear 
definitions  of  indications  suitable  for  the 
public's  use  of  products  for  conditions 
which  did  not  reguire  medical  diagnosis. 
While  this  situation  had  both  advantages 
and  disadvantages,  at  least  it  was  tidy. 

Now  a  product  may  be  promoted  to 
both  the  doctor  for  prescribing  and  to  the 
public  for  OTC  sale.  In  some 
circumstances  a  medicine  will  be 
promoted  to  the  GP  for  prescribing,  not  on 
the  NHS,  but  privately,  or  for  OTC 
purchase  by  his  patient,  possibly  for 
conditions  which  require  medical 
diagnosis. 
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Marquis  admits 
chemist  break-in 

The  Marquis  of  Blandiord.  29  year- 
old  son  and  heir  of  the  Duke  of 
Marlborough,  has  admitted 
burgling  a  London  pharmacy  to 
obtain  a  heroin  substitute. 

Horseferry  Road  magistrate  Mr  Eric 
Crowther  remanded  him  on  bail  until 
April  15  for  medical  and  social  inquiry 
reports.  He  told  the  Marquis,  a  registered 
drug  addict:  "It  is  quite  obvious  you  are  yet 
another  young  person  who  showed  every 
promise  and  had  a  good  position  in  life.  Yet 
you  have  succumbed  to  the  blandishments 
of  the  most  wicked  people  in  our  society." 

The  Marquis,  an  insurance  broker,  of 
Draycott  Place,  Chelsea,  will  inherit  a 
£40m  fortune  as  heir  to  Blenheim  Palace. 
Charged  under  the  name  of  Charles  lames 
Blandford,  he  admitted  entering  the 
Pimlico  Green  Pharmacy  with  intent  to 
steal  on  February  16.  He  also  pleaded 
guilty  to  possessing  121mg  of  heroin.  Mr 
Steven  Jacobs,  prosecuting,  said  the 
Marquis  was  seen  early  on  February  16 
breaking  the  shop's  plate-glass  window. 

Mr  Paul  Doherty  saw  him  from  his 
bedroom  window  and  phoned  the  police. 
They  reached  the  shop  while  the  Marquis 
was  still  inside.  At  first,  he  told  police  he 
had  seen  the  shop  window  open  and  went 
in  to  see  what  he  could  find.  Later  he  said: 
"I  broke  the  window  but  I  didn't  take 
anything.  I  just  wanted  to  get  painkillers." 

At  the  police  station,  he  said  he  was  a 
registered  heroin  addict  and  had  been 
using  the  drug  on  and  off  for  three-and-a- 
half  years.  In  his  car,  police  found  some 
brown  powder  which  proved  to  be  herion. 

Mr  David  Whitehouse,  defending,  said 
the  Marquis  was  released  on  bail.  He  had 
been  attending  Narcotics  Anonymous 
daily  ever  since. 

"He  is  doing  his  very  best  to  get  over  it. 
He  hasn't  touched  drugs  since  then,"  said 
Mr  Whitehouse. 

The  magistrate,  Mr  Crowther  said:  "I 
am  extremely  happy  you  have  taken  steps 
to  rid  yourself  of  your  addiction.  One  sees 
signs  of  all  this  in  the  pallor  of  your 
complexion." 


G  The  Committee  on  Safety  of  Medicines 
and  the  Association  of  the  British 
Pharmaceutical  Industry  have  launched  a 
campaign  to  encourage  more  doctors  to 
report  adverse  drug  reactions. 

In  1983  the  CSM  received  and 
analysed  over  12,500  "yellow  cards",  but 
there  is  thought  to  be  substantial  under- 
reporting. 
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Vestric  —  going 
for  a  song? 

AAH  have  just  made  a  deal.  What  a 
killing!  For  £15m  they  are  to  buy  the  whole 
of  the  Vestric  wholesaling  operation  —  19 
full  depots,  plus  the  transhipment  depots. 
Irrespective  of  how  greatly  Glaxo  were 
anxious  to  be  rid  of  the  operation  the  net 
assets  must  have  totted  up  to  more  than 
that!  [They  did  —  £25m|. 

No  wonder  the  AAH  deputy  chairman, 
John  Johnston,  agrees  they  got  Vestric  "for 
a  good  price".  I  can  just  imagine  the 
faintest  suggestion  of  a  satisfied  catlike 
smirk  creeping  to  the  corner  of  his  mouth 
as  he  made  the  statement. 

If  I  were  him  I  would  be  rubbing  my 
hands  together,  discreetly,  you 
understand,  but  turning  over  in  my  mind 
the  best  way  to  rationalise  the  enlarged 
distribution  chain  now  under  my  control  to 
"liberate"  some  of  those  assets.  I  reckon  il 
they  play  it  right,  they  might  well  end  up 
with  the  whole  caboodle  having  cost  them 
half  the  figure  quoted. 

For  those  among  us  already  involved 
with  Vestric  such  a  change  may  not  work 
out  as  a  bad  thing,  so  long  as  the 
management  genuinely  do  proceed  to 
help  the  community  pharmacist  stay 
profitably  in  business. 

I  don't  for  a  moment  think  Unichem 
need  have  the  slightest  worry  about 
impending  changes,  since  if  the  reports  I 
get  are  to  be  believed,  they  have  never 
been  more  efficient.  Impersonal  perhaps, 
but  efficient. 

By  the  end  of  the  year  it  looks  as 
though  we  may  really  find  ourselves  in  the 
position  of  having  a  choice  of  only  two 
mainline  wholesalers  and  perhaps,  if  we 
are  lucky,  one  struggling  independent  as  a 
longstop.  It's  no  longer  a  case  of  whether 
we  like  it  or  not,  but  the  inevitable  end 
result  of  the  capitalist  system  when  the 
concentration  of  wealth  reaches  a  certain 
level. 

More  problems 
with  £2  scripts 

I  suppose  I  should  be  concerned  about  the 
increased  level  of  item  charges  due  next 
month.  The  truth  is,  I've  been  pretty 
concerned  about  the  present  level  for  quite 
a  while  already. 

Just  the  other  day  I  had  a  script  in  for  a 
young  married  girl.  It  called  for  an 
antibiotic  and  another  item  to  match.  She 
asked  for  me  and  said  simply  she  couldn't 


afford  £3.20,  so  could  I  advise  her?  She 
had  a  couple  of  youngsters,  her  husband 
had  a  good  job  but  the  mortgage,  etc 
meant  she  had  no  spare  cash.  Well,  the 
antibiotic  was  a  must,  but,  foolishly,  since 
she  would  only  take  one  item,  I  suggested 
a  retail  product  which  could  help.  She 
accepted  with  thanks,  and  I  crossed  the 
unwanted  product  off  the  form. 

Today  I  had  a  phone  call  from  the 
doctor.  He  wanted  to  know  how  it  was  I  had 
advised  his  patient  not  to  take  what  he  had 
ordered,  because  she  had  come  back  to 
him  saying  she  was  not  better  although  I 
had  given  her  something  else. 

Big  moment  for  pharmacist.  I  didn't 
even  try  to  justify  what  had  happened, 
because  the  GP  was  horribly  right.  He 
ordered  what  he  wanted  the  patient  to  take. 
In  trying  to  help  the  patient  I  got  trapped 
into  a  most  unprofessional  act.  The  system 
of  charges  which  causes  this  is 
fundamentally  wrong. 

It  is  all  right  for  people  who  enjoy 
professional  salaries  to  justify  higher 
charges  for  script  items,  since  for  them  the 
immediacy  of  living  on  "scrooged-out" 
housekeeping  allowances  is  unknown.  It's 
easy  to  lose  touch  with  the  reality,  that  in 
Britain  many  of  the  people  on  whom 
charges  fall  are  hard  pressed  for  money. 
An  increased  sickness  tax  is  just  what  they 
want  at  the  very  moment  when  they  are 
least  able  to  cope.  After  all,  this  is  a  caring 
society,  isn't  it? 

Minimising  the 
list  losses 

We  are  still  working  this  damned  list.  So 
far  it  looks  as  though  my  actual  loss  on 
items  held,  assuming  no  more  scripts  are 
written  for  the  blacklist  products,  will  be  in 
the  order  of  £500-600,  which  comes  as  a 
relief.  A  couple  of  reps  have  been  in  to 
assure  us  the  wholesalers  are  authorised  to 
accept  back  whole  packs  for  credit.  This 
sounds  OK,  so  long  as  the  wholesalers  also 
confirm  this.  In  the  meantime  we  are 
making  full  claims  for  payment  for 
everything  on  the  list  whenever  a  script 
comes  in. 

It  is  common  sense  to  do  everything  to 
minimise  potential  losses,  and  although 
this  is  sensible,  I  can't  help  grinning  at  the 
spectacle  of  those  earnest  reps,  suggesting 
I  pack  and  resell  their  various  indigestion 
remedies  OTC. 

There  is  nothing  wrong  with  the 
suggestion,  except  that  the  prices  we 
would  have  to  charge  would  be  far  greater 
than  those  for  other  OTC  products, 
already  established  as  satisfactory  by  the 
buying  public.  And  the  Government? 
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—  COUNTERPOINTS 


Peach  of  a  cream 
from  Vichy 

Vichy  have  added  a  new  medium  shade  to 
Les  Lumineuses  translucent  tinted  creams 
range  (£3.95), 

The  peche  shade  is  ideal  for  fair 
complexions  in  Summer  to  give  a  tanned 
look,  and  to  highlight  a  darker 
complextion  in  Winter,  say  Vichy. 

Vichy  hip  and  thigh  cream  (£7.90)  is  to 
carry  a  competition  leaflet  which  offers  the 
prize  of  a  Diet-trac  computer  (100  to  be 
won,  mrp  £39.95). 

The  computer  gives  calorie  targets  and 
diet  details  and  comes  with  a  20  minute 
instruction  cassette.  Vichy  (UK)  Ltd, 
Ashville  Trading  Estate,  Nuffield  Way, 
Abingdon,  Oxon  OX141TJ. 


S&S  tafe  oini 
agency  lines 

Swanson  &  Swanson  have  taken  into  their 
stable  two  agency  lines  —  Glymiel  hand 
and  skin  care  cream  (100ml,  £0.98)  and 
Fade  cream  by  Skinicles,  (100ml,  £10. 5Q) 
and  will  now  be  responsible  for 
distribution  of  both  products. 

The  recently  relaunched  Glymiel  will 
be  advertised  in  the  women's  Press 
including  Woman 's  Realm,  Family  Circle 
and  Woman's  Journal  from  the  end  of 
April  to  continue  throughout  the  year. 
Swanson  and  Swanson  Ltd,  1  Kildare 
Gardens,  London  W2  5JS. 

Mashooq  enter 
haircare  market 

Haircare  &  Beauty  have  introduced  a 
Mashooq  range  of  haircare  products 
designed  by  Claudette  Giovanni,  who 
runs  a  hairdressing  salon  in  St  Johns  Hill, 
London. 

The  range  comprises  protective  oils,  in 
two  variants  —  dry  and  greasy  —  made 
from  a  combination  of  oils,  protein  and 
vitamins  (100ml,  £5.03;  200ml,  £7.01),  a 
beauty  creme  shampoo  (250g,  £6.53), 
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creme  rinse  (300g,  £5.51),  antiseptic  wash 
(300g,  £4.21)  and  a  herbal  antioxy  (300g, 
£5.61)  which  the  company  says  "brings  life 
back  to  your  hair  naturally."  Haircare  & 
Beauty,  Charisma  House,  40  Weald  Lane, 
Harrow  Weald,  Middlesex  HA3  SEX. 


Paynocil  change 

Paynocil  tablets  are  now  being  packed  in 
30-tablet  packs  only  (£1.26  retail,  £0.73 
trade)  designed  for  both  pharmacy  sale 
and  original  pack  dispensing. 

The  18-tablet  retail  and  240-tablet 
dispensing  packs  are  being  discontinued. 
Current  stocks  of  these  should  be  used  up 
in  rotation,  say  Beecham  Research 
Laboratories,  Beecham  House,  Great 
West  Road,  Brentford,  Middlesex. 


Simple  offer 

Simple  anti-perspirant  roll-on  (£0.99)  will 
feature  a  20p  off  special  offer  from  April  1 . 
Albion  Soap  Co  Ltd,  113  Station  Road, 
Hampton,  Middlesex  TW122DY. 

Herbal  remedies 
for  pets 

Denes  Veterinary  Herbal  Products  are 
marketing  a  range  of  herbal  remedies  and 
natural  foods  formulated  for  pets. 

The  medicines  provide  natural 
treatments  for  all  kinds  of  animals,  says  the 
company,  and  includes  remedies  for  the 
more  common  pet  ailments.  The  foods 
range  from  basic  meal  alternatives  to  diet 
supplements. 

A  64-page  booklet  giving 
recommended  natural  diets  is  available 
from  Denes  Veterinary  Herbal  Products, 
14  Goldstone  Street,  Hove,  East  Sussex. 


A  set  of  cards 

Gale's  are  offering  a  set  of  matching 
greeting  and  gift  cards  free  on  their  lib  set 
of  clear  honey. 

For  two  special  offer  labels  and  29p 
postage  and  packing,  consumers  will 
receive  three  illustrated  greetings  cards 
featuring  watercolour  illustrations  of  wild 
flowers  and  three  matching  gift  cards. 

The  cards  are  printed  on  heavyweight 
white  parchment  and  include  matching 
envelopes.  There  is  no  message  inside  so 
they  can  be  used  for  any  occasion. 

The  cards  would  normally  retail  at 
about  £2.40  and  the  offer  is  available  while 
stocks  last,  say  Reckitt  &  Colman  Products 
Ltd,  Dansom  Lane,  Hull  HU8  7DS. 


Lovmi  nappies 
revamped 

This  month  Peaudouce  are  to  introduce 
two  new  pack  sizes  to  their  Lovmi  range  of 
disposable  nappies,  which  feature  a  new 
pack  design. 

The  new  48  pack  'super'  size  and  40 
pack  'maxi'  size  (both  £4.29)  feature  pale 
orange  and  soft  pink  liveries  respectively. 
Peaudouce  (UK)  Ltd,  Rye  Road, 
Hoddesdon,  Herts  ENU  0EL. 


Coca  from  Cof ci 

Cof ci  are  launching  Coca  fragrance 
which  they  describe  as  having  a  "floral 
bouquet  with  a  touch  of  fruit  notes  and  an 
underlying  woody  tone." 

The  range  comprises  parfum  purse 
spray  (7.5ml,  £19.95),  parfum  de  toilette 
spray  (30ml,  £7.95;  75ml,  £11.95;  100ml, 
£15.95),  Parfum  de  toilette  bottle  (50ml, 
£8.95;  100ml,  £12.95),  soap  (lOOg,  £2.95), 
dusting  powder  (120g,  £7.95),  deodorant 
(150ml,  £5.95),  body  lotion  (200ml,  £6.95) 
and  bain  moussant  (200ml,  £7.95). 

The  collection  is  packaged  in  gold-on- 
white  livery  and  is  available  from  Prestige 
Sales  &  Marketing  Ltd,  Donington  House, 
159  Birmingham  Road,  Sutton  Coldfield, 
West  Midlands  B72 1LX. 


Alcon  supply 

Kirby  Warrick  OTC  division  are  now 
responsible  for  distributing  the  Alcon 
range  of  contact  lens  products.  Kirby  - 
Warrick  OTC  division,  Mildenhall,  Bury 
St  Edmunds,  Suffolk  IP28  7 AX. 
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How  do  you  follow 
he  most  successful  shampoo 
launch  of  the  decade? 
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GGESTBRANDS     BIGGEST  SALES  #  BIGGEST  PROFITS 


Librofem  for 
dysmenorrhoea 

Ciba  Consumer  Pharmaceuticals  are 
launching  Librofem,  an  OTC  brand  of 
ibuprofen  positioned  for  young  women 
suffering  from  dysmenorrhoea. 

The  product,  available  from  the  middle 
of  April,  is  to  be  supported  by  a  £lm 
women's  Press  campaign  starting  in  June. 
The  campaign  has  a  strong  bias  towards 
teenagers  and  young  twenty's,  say  Ciba. 

Company  research  shows  that  some  8 
million  women  regularly  suffer  from 
period  pains;  but  that  over  half  of 
analgesics  bought  for  period  pain  relief 
are  bought  from  non-pharmacy  outlets. 
Ciba  say  their  Pharmacy -only  product 


offers  an  opportunity  to  reverse  that  trend. 

Librofem  is  presented  in  blister  packs 
of  12  (£0.72)  and  24  (£1.33)  tablets.  The 
normal  profit  on  return  is  30  per  cent,  say 
Ciba,  recognising  the  pharmacists' 
counterprescribing  role. 

Each  pack  contains  a  patient 
information  leaflet.  The  pale  pink, 
biconvex  tablets  each  contain  200mg 
ibuprofen.  The  recommended  dose  is  two 
tablets  as  soon  as  the  pain  starts,  taken  with 
a  drink.  Then  one  or  two  tablets  every  four 
hours  up  to  a  maximum  of  six  tablets  in  24 
hours.  They  are  not  suitable  for  children 
under  12  years  or  elderly  people,  say 
Ciba;  precautions  and  side  effects  as  for 
other  preparations  of  ibuprofen. 

There  is  to  be  a  full  range  of  display 
material  for  the  brand  including  a  counter 
display  unit  that  holds  six  large  packs  and 
12  small  ones. 

A  competition  for  pharmacists  is 
planned;  information  on  that,  and  trade 
bonuses,  is  available  from  company 
representatives,  say  Ciba  Consumer 
Pharmace  uticaJs,  Wimhleh  urst  Road, 
Horsham,  West  Sussex  RH124AB. 


Redland  have  it 
in  the  bag  

Redland  Medical  have  a  range  of  urine 
drainage  bags  and  incontinence  sheaths 
that  have  been  accepted  as  Drug  Tariff 
items  by  the  Department  of  Health. 

The  range  comprises:  1,000ml 
standard  tube  leg  bag  (long  £8.40,  short 
£8. 10);  leg  bags  with  and  without  flock 
(350ml  long  £7.90,  short  £7.60;  500ml  long 
£8.90,  short  £8.60;  750ml  long  £9.90,  short 
£9.60);  inco  sheath  small,  medium,  large 
and  extra  large  (all  £5.50),  and  a  2L 
drainage  bag  (£7.05  all  prices  guoted 
trade  ex  VAT  for  a  pack  of  10).  Discounts 
are  being  offered  subject  to  volume,  say 
Redland  Medical  pic,  East  Quay, 
Bridgwater,  Somerset  TA64DB. 


Healthy  push 
from  New  Era 


New  Era  are  promoting  Combination  H 
with  advertisements  in  health  food 
magazines  and  the  national  Press, 
including  the  Sunday  Express,  News  of 
the  World  and  Sunday  People. 

In  addition,  customers  buying  a  pack 
of  the  tablets  will  be  offered  the 
opportunity  of  sending  away  for  a  free 
copy  of  Dr  Peter  Gilbert's  book,  "A 
doctor's  guide  to  helping  yourself  with 


biochemic  tissue  salts." 

A  crowner  for  the  six-pack  shelf 
display  holds  leaflets  explaining  the  offer. 
The  crowner  doubles  as  a  free  standing 
show  card.  New  Era  Laboraroties  Ltd,  39 
Wales  Farm  Road,  London  W3  6XH. 

Contour  offers 

Lilia-White,  are  promoting  Dr  White's 
Contour  applicator  tampons  with  two  on- 
pack  promotions  until  the  end  of  April. 

Packs  of  ten  will  carry  a  trial  incentive 
of  a  full  cash  refund  and  packs  of  30  will 
offer  a  free  tampon  holder  plus  30p  money 
off  coupon.  Lilia-  White  Ltd,  Alum  Rock 
Road,  Birmingham  B8  3DZ. 


Rubinstein  have 
Spring  clean 

Helena  Rubinstein  are  introducing  two 
facial  cleansing  products  for  Spring: 
exfoliating  cream  (50g,  £7.95)  and 
exfoliating  grains  (lOOg,  £6.95). 

Exfoliating  cream  is  designed  for  dry 
and  sensitive  skins  and  contains  lanolin 
derivatives  and  propylene  glycol.  The 
cream  is  packaged  in  a  white  jar  with  a 
gold  and  black  cap.  While  exfoliating 
grains  are  ideal  for  combination  or  greasy 
skins  and  come  in  a  waterproof  container 
with  a  sprinkler  top,  say  Helena 
Rubinstein  Ltd,  Central  Avenue,  West 
Molsey,  Surrey  KT8  ORB. 


Spring  offers 
from  Shulton 

Shulton  are  running  promotions  on  three 
of  their  fragrances  this  Spring. 

Choc  de  Cardin  is  being  offered  in  a 
special  30ml  Eau  de  Parfum  vapo-spray  for 
£5.95.  While  Pierre  Cardin  Pour  Monsieur 
in  a  30ml  vapo-spray  will  cost  £4.95. 

Throughout  May  and  June  Shulton  are 
also  offering  a  30ml  introductory  size 
splash  Grey  Flannel  aftershave  lotion  at 
£4.95,  boxed  in  the  classic  Grey  Flannel 
style.  Shulton  (Great  Britain)  Ltd,  Shulton 
House,  Alexandra  Court,  Wokingham, 
Berks  RG112SN. 


More  TV  for  Oxy 

Norcliff  Thayer  are  launching  a  television 
campaign  for  Oxy  5  and  Oxy  10  in  the 
Granada  region. 

The  campaign  will  last  for  six  weeks. 
The  company  are  also  increasing  their 
spend  in  the  Yorkshire/Tyne  Tees  regions. 
Norcliff  Thayer,  division  of  Berk 
Pharmaceuticals  Ltd,  St  Leonards  House, 
St  Leonards  Road,  Eastbourne,  Sussex. 


Mavala  have  introduced  a  powder  crayon 
eyeshadow  in  a  pencil  form  (£3.25).  "The 
light,  fme  powder  eyeshadow"  comes  in  vert 
mousse,  gris  cendre,  blanc  ivoire,  blue 
ardoise,  brun  chocalat,  beige  luminex,  rose 
dore  and  bleu  glacier  say  Mavala 
Laboratories  Ltd,  16  Morewood  Close, 
London  Road,  Sevenoaks,  Kent  TN132HU 
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Smaller  Mycil 

The  Mycil  ointment  pack  size  is  being 
reduced  from  30g  to  25g.  Trade  and  retail 
prices  remain  unchanged,  say  Farley 
Health  Products,  Torr  Lane,  Plymouth, 
Devon  PL3  SUA. 
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New  Timotei  Conditioner. 
Success  follows  success. 


with  natural  herb  extracts 


with  natural 
herb  extracts 


So  mild  you  can  wash  your  c 
hair  as  often  as  you  like      h0r  naturally  shiny 

healthy  hair 


Timotei  shampoo  is  not  only 
market  leader  in  the  cosmetic 
sector,  it's  the  most  successful 
shampoo  launch  of  the  last 
decade! 

And  now  it's  met  its  match. 
New  Timotei  Conditioner. 
We're  launching  this  exciting 
new  Timotei  in  the  UK's  fast 
growing  £57.2m  conditioner 
market. 

What's  more,  research  has 
shown  that  Timotei  Conditioner, 
like  the  shampoo  (which  sells 
over  1  million  bottles  every 
month),  will  soon  be  the  biggest 
selling,  single  pack  in  its 
market! 

We'll  be  supporting  the 
launch  with  a  heavy  £1.2m 
advertising  campaign  both  on 
TV  and  in  the  press  as  part  of 
the  total  Timotei  spend: 
a  massive  £3.4m! 

So  make  sure  you  stock 
plenty  of  success:  Timotei 
Shampoo  and  now  Timotei 
conditioner,  too! 


WM  THE  BIGGEST  NAME  IN  TOILETRIES.  EUDA  GIBBS  f 


COUNTERPOINTS 


Beecham  give 
Fenjal  a  boost 

A  new  Beecham  promotion  for  Fenjal 
creme-bath  combines  trial  usage  and 
couponing. 

Two  bath-size  (14ml)  bottles  of  Fenjal 
creme-bath  in  all  four  fragrances  (classic, 
provence,  fresh  and  romana)  will  be  sold 
for  £0.39.  The  promotion  will  have  a 
follow-on  effect,  as  each  bottle  is  labelled 
with  a  39p  off  coupon  on  the  next  purchase 
of  full-size  creme-bath  in  any  fragrance. 

The  uncartoned  glass  bottles  will  be 
merchandised  in  a  24-unit  counter  display 
which  will  contain  four  bottles  of  green, 
herbal-scented  provence,  peach- 
coloured,  floral  fresh,  and  the  violet-hued, 


romana.  And,  there  will  be  12  bottles  of 
the  brand  leader  fragrance-classic,  says 
the  company. 

The  promotion  will  be  supported  with 
advertising  in  the  women's  Press. 
Beecham  Proprietaries  Toiletries, 
Beecham  House,  Great  West  Road, 
Brentford,  Middlesex  TW8  9BD. 


STANDS 
THAT 

DELIVER! 

Just  one  of  five  attractive 
Ravina  Display  Units 
designed  to  ensure  maximum  sales 
from  minimum  space. 


Contact  your  Sundries  Wholesaler 
for  full  details  of  the 
Ravina  Collection  of  Hair  Decorations  & 
Hair  Care  Products 
Ravina  Ltd,  Rooksley,  Milton  Keynes 
MK13  8PB 
Telephone  0908  665577 
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"4711"  are  repackaging  their  range  of 
products  "to  bring  them  more  in  line  with  a 
young  and  sporty  image.  The  formula  of 
4711  has  remained  unchanged  for  almost 
two  hundred  years  and  the  new  gold 
packaging  will  reflect  the  quality  of  the 
product,  say  Alberto  Culver  Co, 
Houndsmill  Industrial  Estate,  Teliord 
Road,  Basingstoke,  Hants  RG21 2YX 

Green  Up  gets 
back  up...on  TV 

Synchemicals  are  planning  a  £150,000 
television  campaign  between  April  and 
June  to  back  the  Green  Up  lawn  care 
range.  Regions  covered  will  be  TVS, 
Yorkshire  and  Central,  using  both  ITV  1 
and  Channel  4.  The  campaign  employs  a 
mix  of  30-  and  10-second  commercials. 
Synchemicals  Ltd,  44  Grange  Walk, 
London  SE1  3EN. 


Solus  add  a 
primrose  oil 

Salus  (UK)  are  adding  an  evening 
primrose  oil  capsule  (30,  £3.90)  to  their 
range  of  natural  products.  Manufactured 
in  Switzerland,  each  capsule  contains 
500mg  of  the  oil  with  lOmg  of  vitamin  E  to 
ensure  biological  activity,  says  the 
company. 

The  Salus  range  of  natural  products 
comprises  over  20  vitamin  and  natural 
products  including  ginseng,  peppermint 
oil,  iron  preparations  and  multivitamins. 
They  also  have  a  wide  selection  of  herb 
teas.  Salus  (UK)  Ltd,  Fern  Reach,  Delph 
Lane,  Daresbury,  Warrington  WA4  4AN. 


Rimmels  pearls 

Rimmel  have  introduced  powder  eye 
pearls  —  small  phials  of  loose  iridescent 
eye  shadow  shades  (£1.29). 

The  eye  shadows  which  come 
complete  with  a  sponge-tip  wand,  are 
available  in  six  lustre  shades:  pink,  rose, 
violet,  aqua,  azure  and  copper.  Rimmel 
International  Ltd,  17  Cavendish  Square, 
London  W1M0HE. 


OTC  eye  drops 

Otrivine  Antistin  eye  drops  should  now  be 
regarded  as  an  OTC  product,  say 
manufacturers  Dispersa. 

The  product  remains  in  the  Pharmacy 
only  category  and  now  sells  at  £1.24. 
Distributor:  Zyma  (UK)  Ltd,  Westhead,  10 
West  Street,  Alderley  Edge,  Cheshire. 
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Benylin 

Fortified  Li  net  us 
the  formulation  for 
Dry  Coughs 

•  Built  on  the  established  name 
of  Benylin,  your  No.l  choice  for 
cough  relief. 

•  Fortified  with  dextromethor- 
phan hydrobromide  an  effect- 
ive anti-tussivei 

To  alleviate  the  special  prob- 
lems of  the  dry  irritating  cough, 
Benylin  Fortified  Li  net  us  con- 
tains dextromethorphan  hydro- 
bromide  which  is  a  well 
tolerated  and  effective  anti- 
tussive! 

Benylin  Fortified  Linctus  is 
an  ideal  recommendation  in 
every  pharmacy  for  the  relief 
of  dry  coughs. 


Benylin,No.l 

Composition:  Each  5  ml.  contains:  Diphenhydramine  hydrochloride 
Ph.  Eur.  14  mg;  Dextromethorphan  hydrobromide  B.P.6.5  mg; 
Sodium  citrate  Ph.  Eur.  57  mg;  Menthol  B  P.  1.1  mg.  Indications:  For 
the  treatment  of  persistent,  dry,  irritated  cough.  Dosage:  Adulls.Two 
5  ml.  spoonfuls  every  four  hourk.  Elderly /over  65  years):  As  for  adults 
Children  1-5  years:  2.5  ml.  every  four  hours;  6-12  years.  One  5  ml. 
spoonful  every  four  hours.  Contra-indications,  warnings  etc:  Known 

Data  sheet  available  on  request.     I.Rogers,  H.J.  and  Spector,  R.G.  ( 1 


hypersensitivity  to  any  of  the  active  constituents.  Use  with  caution  in 
patients  with  hepatic  dysfunction.  May  cause  drowsiness.  If  affected, 
I  he  patient  should  not  drive  or  operate  machinery.  Avoid  alcoholic 
drink.  Occasionally  dizziness  and  gastro- intestinal  upsets.  As  with  any 
other  medicines,  care  should  be  taken  in  administration  during 
pregnancy  Product  licence  no:  0(118/01 1 1.  Cost:  125  ml.  x  24 
List  Pnceex  VATOI.X3. 


1983)M.I.M.S  magazine  1983 pp 53.    Benylin  isa  trade  mark.  R8405I. 


LAMBERT 

the  name  people  feel  better  with 

Mitchell  House.  Southampton  Road,  Eastleigli,  Hants  S05  5RY 


"If  you  are  an 
independent  pnarmacist, 
should  you  be  supporting 
wholesalers  who  support 
ispensing  doctors?  Surely  not*" 

Support  UniChem  — 
d  you  won't  be! 

JniChem  does  NOT  supply 
msing  doctors,  or  drug  stores,  or 
icly-owned  multiples. 
JniChem  does  not  own  retail 
;macies,  or  have  any  non-pharmacist 
eholders. 

X^hy  put  your  own  livelihood  at  risk  by    |  If  |f\|^^hOIYl 
>orting  wholesalers  who  do?  g  VI  IIV^I  Ivl  I  1  v 


Please  complete  the  coupon,  or  ring  01-391  2323 
To:  Bob  Scott,  Sales  Manager,  UniChem  Limited, 
UniChem  House,  Cox  Lane,  Chessington,  Surrey  KT9  1SN. 

1  am  an  independent  community  pharmacist  and  would 
like  to  join  UniChem's  fight  against  dispensing  doctors. 

Please  send  me  more  infomation  on  the  benefits  of 
becoming  a  UniChem  Shareholder  Member. 

Name  


Address. 


COUNTERPOINTS! 


Outer  this  world 
from  Crookes 

Crookes  are  introducing  a  new  mixed 
display  outer  for  their  vitamins  range 
following  response  to  its  Press  advertising. 

The  outers,  available  from  the  Crookes 
sales  force  from  the  beginning  of  April  at 
special  discounts,  will  reinforce  the 
advertising  message  "For  a  sunny 
outlook",  and  will  carry  three  of  each  of 
the  fastest-selling  and  most  heavily 
supported  variants  —  halibut  liver  oil,  B6 
and  C. 

Advertising  in  national  women's 
magazines  and  the  health  and  fitness  Press 
has  proved  so  successful  that  the  original 
campaign  is  being  extended  by  two 
months  to  the  end  of  May,  says  the 
company.  Total  spend  will  now  be 
£280,000.  Crookes  Products  Ltd,  POBox 
94,  1  Thane  Road  West,  Nottingham  NG2 
3AA. 


Klorane  push 
from  Eylure 

Eylure  are  offering  a  promotional  pack  for 
Klorane  containing  100ml  shampoo  and  a 
free  125ml  conditioner  worth  £1.55. 

The  offer  will  be  available  on  four 
variants  —  camomile,  henna,  oil  of  mink 
and  quinine  —  and  comes  in  a  parcel 
containing  12  camomile,  12  henna  and  6 
oil  of  mink  and  quinine.  Eylure  Ltd, 
Grange  Industrial  Estate,  LlanJrechla 
Way,  Gwent. 

BHS  toiletries  go 
own-label 

British  Home  Stores  have  discontinued 
branded  toiletries  in  order  to  launch  own- 
labelled  products,  with  three  categories  of 
co-ordinated  non-gift  items  totalling  over 
seventy  products. 
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Daily  say  BHS,  is  a  family-orientated 
range  of  basic  items  (£0 . 59  to  £1 . 25) . 
Elements  is  a  range  of  feminine  toiletries 
aimed  at  the  20-40  age  group.  (£0.59  to 
£1.25).  Je  Vive  is  a  range  of  fun  toiletries 
for  18-25  year  olds  and  includes  shimmer 
dusting  powder,  and  body  spray.  (£0.99  to 
£1.49). 


Baby  talk 


Cow  &  Gate  have  produced  an  up-to-date 
leaflet  giving  guidelines  for  feeding  a 
baby  during  the  vital  first  year. 

The  leaflet  unfolds  to  become  a 
practical  feeding  chart  giving  meal 
suggestions  for  babies  from  one  month  to 
twelve  months  old. 

The  leaflet  is  free  from:  Consumer 
Affairs  Department,  Cow  &  Gate  House, 
Trowbridge,  Wiltshire. 


Pictured  are  some  of  the  items  from  the 
Three  Graces  range  of  gift  sets.  The  range 
includes  talc,  bath  oil,  picture  soap, 
dusting  powder  which  come  in  counter 
displays  and  boxed  gift  sets.  Prices  start  at 
£0.75  for  an  individually  boxed  picture 
soap  and  rise  to  £8.99  for  a  gift  set 
incorporating  talc  and  a  pure  wool  scarf. 
CI  Designs,  Unit  1,  Moor  Park  Trading 
Estate,  Bristol  Avenue,  Bispham, 
Blackpool  FY2  0JF 


Nusoft  buds 
new  look 

Independent  Chemists  Marketing  have 
repacked  their  NuSoft  cotton  buds  100s  in 
a  rectangular  transparent  pack,  retaining 
the  current  nursery  rhyme  theme  of  "Mary 
Mary  quite  contrary." 

The  retail  selling  price  has  been 
reduced  to  £0.48  per  pack.  The  member 
pack  size  has  also  been  reduced  from  30  to 
12.  ICMLtd,  51  Boreham  Road, 
Warminster,  Wilts  BA12  9JU. 

No  flies  on 
Jungle  Formula 

Jungle  Formula  insect  repellent  now 
comes  in  a  100ml  aerosol  (£2.99)  and  a 
50ml  bottle  (£2.25). 

Advertising  in  national  newspapers 
will  run  from  April  until  the  beginning  of 
August. 

The  company  says  there  will  be  at  least 
one  national  advertisement  each  week, 
specifying  that  the  product  sells  through 
chemists.  Arun  Valley  Trading  Co  Ltd, 
Tripp  Hill,  Fittleworth,  Pulborough,  West 
Sussex. 

No  wrinkles  

Lancome  are  introducing  anti-wrinkle 
protection  cream  for  the  face  SPF  6  (50ml, 
£6.50)  and  a  protection  stick  for  the  nose, 
lips,  etc  with  a  SPF  8  (£5.50).  Both 
products  will  be  available  from  April  1. 
Lancome  (England)  Ltd,  14  Grosvenor 
Street,  London  W1X0AD. 

Parismit  add 

Parismit  &  Co  are  responsible  for  the  UK 
distribution  of  a  new  Swiss. dental  product 
—  Easy  Flossing  (£1 . 19).  Parismit  &  Co 
Ltd,  200a  High  Road,  Wood  Green, 
London. 


ON  TV 
NEXT  WEEK 


G  Grampian 

U  Ulster 

STVScolland 

B Border 

G  Granada 

(Central) 

CCentral 

A  Anglia 

YYorkshue 

CTV  Channel  Islands 

TSW  South  Wesl 

HTVWales&West 

LWT  London  Weekend 

TTV  Thames  Televis 

on    TVS  South 

C4  Channel  4 

Bl  TV-am 

TTTyneTees 

Aapri: 
Aspro  Clear: 
Dentu-Hold: 


All  areas 
All  areas  except  U 
All  areas  except  STV 


Farley's  Rusks:  All  areas 

Japp's  health  salts:  TVS 
Johnson  &  Johnson  baby  shampoo:   All  areas 

Lady  Grecian:  G,Y,C,TT 

Lipcote:  Y,C4(Y) 

Migralift:  Y,C4(Y) 

Oz  kettle  descaler  &  bath  cleaner:  TTV 

Scholl  Lite  Legs  support  tights:  STV,  Y,  TT 

Sensodyne  toothpaste:  All  areas 

Sinutab:  All  areas 

Super  Poligrip:  STV 

Vaseline  Petroleum  Jelly:  Bt 
Vantage  own  brands:  STV,C,HTV,C4,Bt 

Wella  Colour  Confidence:  All  areas 
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IN  TOUR  HANDS  ONE 


OTC  power  to  help 2.000000 
with  temporary  sleep  problem 


SOMING 


New  Beecham  Sominex  creates  a  major  opportunity  for 
pharmacists  everywhere.  It  is  the  first  clinically  proven  OTC 
remedy  specifically  presented  for  occasional  sleeping 
problems. 

Sleep  laboratory  trials  show  Sominex  promotes  easy, 
restful  sleep  whilst  maintaining  normal,  beneficial  sleep 
patterns. 

Sominex  contains  the  proven  and  reliable  active 
ingredient,  Promethazine  Hydrochloride  (20mg).  Sominex 
can  be  sold  over  the  counter,  without  prescription. 

Take  as  directed:  and  after  a  good  night's  sleep,  any 
residual  drowsiness  is  minimal  and  transient. 

The  scale  of  the  need  for  Sominex 

Recent  research  shows  that  occasional  difficulty  in 
getting  a  good  night's  sleep  is  a  problem  for  at  least  two 
million  people  in  Britain. 

They  sometimes  have  difficulty  in  falling  asleep. 
Or  sleep  is  disturbed  and  broken. 


They  are  not  chronic  insomniacs.  They  are  ordinary 
people  with  a  common  problem:  the  annoyance  and 
frustration  of  sleeplessness. 

They  need  help. 

With  new  Sominex,  you,  the  pharmacist,  can  provide  it. 
Pharmacy  sales  only 

Customers  who  seek  your  help  will  appreciate  your 
advising  them  about  Sominex. 

GPs  are  being  informed  too,  so  other  customers  will  be 
coming  to  you  on  their  doctor's  advice 

SOMIN6X 

from  Beecham  Proprietaries  and 
pharmaceutical  wholesalers. 

DETAILED  TECHNICAL  INFORMATION  AVAILABLE  ON  REQUEST. 


Maalox  takes 
advantage 

The  Maalox  antacid  range  has  been 
adapted  to  take  advantage  of  new 
counterprescribing  opportunities,  say 
Rorer  Pharmaceuticals. 

Maalox  suspension  is  on  the  NHS 
whitelist.  The  tablets  and  Maalox  Plus  are 
not  and  are  being  made  available  in  trial 
sizes  to  meet  OTC  demand. 

Maalox  and  Maalox  Plus  tablets  are 
available  in  packs  of  ten  (£0.69).  Maalox 
Plus  suspension  is  now  also  available  in  a 
180ml  pack  (£1.98)  and  6  x  10ml  sachets 
(£0.96).  The  sachets  can  be  carried  easily, 
and  the  dose  taken  direct  by  sucking  the 
sachet  dry,  says  Mr  S.  Arthur,  OTC 
marketing  manager. 

All  packs  are  currently  on  bonus,  with 
a  minimum  three  case  orders  at  12  for  the 
price  of  ten.  Details  from  distributors 
Radiol  Chemicals  Ltd,  Stepfield,  Witham, 
Essex  CM83AG. 


Foxlea  expand 

Foxlea  Manor  Perfumery  have  extended 
their  range  of  toiletries. 

The  new  products  are  bath  and  shower 
gel  (200ml,  £2.75),  moisturising  hand  and 
body  lotion  (200ml,  £2.50),  pot  pourri 
drum  (£2.50),  shampoo  (200ml,  £1.85), 


perfumed  sachets  (3in,  £1.25;  5in,  £2.25), 
wardrobe  heart  (£2.25),  dolly  bag  (£0.95),, 
bath  and  shower  mitt  ( 135g,  £3.95), 
dusting  powder  mitt  (£3.50),  sachet  trio 
(£3.75)  and  soap  in  a  bag  (£1.25).  The 
Foxlea  Manor  Perfumery  Co, 
Buckingham  House,  Boundary  Road, 
Brackley,  Northants,  NN13  5ES. 


Banfi  Press  on 

Banfi  are  to  run  a  provincial  Press 
competition  for  their  hair  thinning 
products. 

The  competition  offers  six  readers  of 


each  newspaper  a  £158  course  of  Banfi 
hair  tonic,  shampoo,  conditioner,  and 
Vitamme  and  a  free  consultation. 
Cosmeco  Ltd,  Contec  House,  Junction 
Road,  Burgess  Hill,  Sussex  RH1S  0JN. 


Dulcolax  sizes 


Dulcolax  tablets  will  be  available  in  two 
new  pack  sizes  from  the  end  of  April  —  a 
20-tablet  (£0.98)  and  60-tablet  (£2.49). 

The  whole  range  offers  33  per  cent 
POR  for  Boehringer  Ingelheim  Ltd, 
Southern  Industrial  Estate,  Bracknell, 
Berkshire  RG124YS. 


■PRESCRIPTION  SPECIALITIES: 
Prestim  forte 


Manufacturer  Leo  Laboratories  Ltd, 
Longwick  Road,  Princes  Risborough, 
Aylesbury,  Bucks  HP17  9RR 
Description  White,  flat  petal-shaped 
tablets  engraved  with  146  on  the  scored 
face  and  an  Assyrian  lion  on  the  reverse. 
Each  tablet  contains  timolol  maleate  20mg 
and  bendrofluazide  5mg 
Indications  Treatment  of  mild  to  moderate 
hypertension 

Dosage  Half  to  two  tablets  daily,  taken  in 
the  morning  or  in  two  divided  doses 
Contraindications,  warnings:  As  for 
Prestim  tablets 

Packs  Glass  bottles  of  100  tablets  (£27.98 
basic  NHS) 

Legal  restrictions:  Prescription  only 
Issued  March  1985 


BRIEFS 


Movelat  cream  and  gel:  Luitpold  are 
launching  a  larger  pack  of  Movelat.  From 
April  1  cream  and  gel  will  be  available  in 


lOOg  tubes  (£3.90  basic  NHS).  The  50g 
tubes  will  still  be  available.  Distributors 
Farillon  Ltd,  Bryant  Avenue ,  Romford, 
Essex. 

Viskaldix  markings  change:  Viskaldix 
tablets  are  now  marked  "Viskaldix"  on  one 
side  with  a  breakline  on  the  other.  Sandoz 
Pharmaceuticals,  PO  Box  Horsforth  No  4, 
Calveley  Lane,  Horsforth,  Leeds. 

Questran  pack  size  change:  Questran  is 
now  available  in  packs  of  20  sachets 
(£7.74)  for  those  patients  who  do  not 
require  a  high  dose  throughout  the  day. 
The  carry  pack  is  still  available,  say 
Bristol-Myers  Cardiovascular,  Station 
Road,  Langley,  Slough  SL3  6EB. 

Tagamet  in  20-ampoule  pack:  Tagamet 
injection  is  now  available  in  units  of  20 
ampoules  (£5.90  trade).  Smith  Kline  & 
French  Laboratories  Ltd,  Welwyn  Garden 
City,  Herts  AL71EY. 
Tranxene  in  20s:  From  April  1  Tranxene 
will  be  available  in  20-capsule  packs 
(20  x  7.5mg,  £1.02  trade;  20  x  15mg, 
£1 . 14) .  Boehringer  Ingelheim  Ltd, 
Southern  Industrial  Estate,  Bracknell, 
Berks  RG124YS. 


BUSINESS 


USUAL 


BUSINESS 


NORDIA^ 


Using  Mason  Nordia's  expertise  really  can 
help  to  smooth  out  the  ups  and  downs  of 
retailing.  Careful  planning  and  design  by  our 
consultants  improves  your  sales  area,  making 
displays  more  attractive  and  effective. 
Some  retailers  have  told  us  of  an  over  20% 
increase  in  business.  Why  not  contact  us  for 
your  free  copy  of  our  brochure  all  about 
Mason  Nordia  shopfittings. 
We'd  be  glad  to  help  you  do  the  business. 

B  NORDIA 

Mason  Nordia  Ltd.,  Nordia  House,  Seacroft  Industrial 
Estate,  Coal  Road,  LEEDS,  LS14  2 AW. 
Tel:  (0532)  734721  (10  Lines)  Telex:  55379 
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announce  f  wo 
new  profitable  additions  to 

their  All-in-One  family. 


20  All-in-One     >  .ShaPed 

Shaped        '  Elasticated  Nappies 

Elasticated  Nappies 


30AlHn~One 
24  All-in-One     hapecl  Elasticated  Nappies 


5 


cl  10All-in-One 
Shaped  Elasticated  Nappies 


Toddler 

ndoyt 


n  'idler 


Contour  shape  for  comfort.  U  Refastenable  tape. 
Extra  absorbent.  □  Low  price  -  High  quality. 
High  profit  margin  -  over  12%  mark  up. 
Low  unit  cost  per  nappy  change. 
Stay  dry  one-way  liner 

N  USO  FT  for  maximum  customer 

All-in- One  nappies  Sflt,$facf  ,on  flnd  rePefrt  purchase. 

ctayaffl! cfapomife  Kappmm& 6e  mack  t6e?&So$temf> 


othing  rock: 


Nothing  dam 
Nothing  beat 


BIGGEST  BRANDS  f  BIGGEST  SALES  f  BIGGEST  PROFITS 


pur  roll-on. 

ens  our  spray 
3ur  stick 


Our  unbeatable  high-efficacy 
aerosol  formula  comes  in  five 
unique  fragrances,  each  one  a  Sure 
best  seller 


lii  its  first  year,  Sure  Solid  shot  to  th 
No.  2  position  in  this  newest 
and  most  dynamic  sector  of  the 
anti-perspirant  market. 


PER  DRY 


%1-PERSPIRANT 
DEODORANT 

FOR  MEN 


SOLID 


The  unsurpassed  Sure  formula  for 
success  has  made  Sure  No.  1  in  the 
fast  growing  anti-perspirant  market* 

By  always  giving  consumers  what 
they  want,  constantly  improving  our 
product  range  and  providing  powerful 
advertising  and  promotional  muscle, 
Sure  will  continue  to  lead  the  way 
in  1985. 

Our  massive  S2.5m  advertising 
campaign  has  already  begun  and  our 
roll-on,  spray  and  stick  will  be  featured 
individually  and  heavily  promoted 
throughout  the  year. 

What's  more,  everyone  will  be 
talking  about  our  dramatic  new  TV 
commercials. 

So  stock  plenty  of  Sure  to  make 
sure  nothing  rocks,  dampens  or  beats 
your  profits! 


M984  TCPI  Averse  Brand  Shi 


ROM  THE  BIGGEST  NAME  IN  TOILETRIES.  EUDA  GIBBS 


V 


VALENCiA 

22th  -  26th 
May  1985 


Ird  INTERNATIONAL 

congress  and  exhibition 

OF  PHARMACEUTICAL 
SPECIALITIES. 

waiPNCIA  (SPAIN) 


3;SosS.NTERNAC,ONAL 
DE  ESPECIALIDADES 
FARMACEUTICAS. 


PHARMACY  ECONOMICS 


By  Eric  Jensen.  MPS.  FIPharmM.  MnstM 


How  you  can 
business  you 

Solicitors,  bank  managers 

and  accountants  are  often 
among  the  first  to  find  out  a 

business  is  on  the  market. 
They  can  be  a  great  help  in 

finding  the  shop  you  need. 

Many  prospective  buyers  put  their  names  on 
business  transfer  agents  list.  Full  information 
should  be  given  on  the  type  of  pharmacy 
sought,  capital  available,  and  so  on. 
Indicating  requirements  which  are  essential 
and  those  of  lower  priority  is  helpful. 

A  close  watch  should  be  kept  on 
advertisements,  particularly  those  in  the 
pharmaceutical  press.  Occasionally  a 
pharmacy  is  advertised  in  lay  publications. 

Bank  managers,  solicitors  and 
accountants  are  sometimes  among  the  first  to 
know  a  pharmacy  is  coming  on  the  market. 
Would-be  buyers  frequently  announce  their 
requirements  by  taking  space  in  the  press, 
which  could  tip  you  off  that  old  premises  are 
about  to  become  vacant.  And  there's  always 
the  "grapevine". 

The  market  is  the  ruling  influence  on 
prices  obtainable  for  pharmacies,  so  both 
buyers  and  sellers  should  get  as  much 
market  data  as  possible.  Ignorance  or 
careless  disregard  of  the  market  are  the 
reasons  why  pharmacies  change  hands  at 
unduly  high  or  low  figures. 

Market  information  is  one  of  the  most 
valuable  services  offered  by  specialist  agents 
handling  a  large  number  of  sales  over  a  wide 
area.  The  relationship  between  goodwill 
value  and  pure  profit  varies  considerably 
with  the  location  of  a  business,  and  is 
strongly  influenced  by  amenities  as  well  as 
profit. 

As  well  as  providing  market  knowledge, 
the  specialist  agent  will  have  technical  know- 
how  relevant  to  the  special  needs  of 
pharmacy  transfers.  He  can  also  offer 
negotiation  skills,  valuation  facilities, 
suggestions  on  source  of  finance,  details  of 
many  pharmacies  and  their  history. 

Although  the  contract  is  the  prime 
responsibility  of  solicitors,  it  is  wise  for  the 
parties  to  study  it  closely  and  to  see  it 
contains  precisely  what  has  been  agrc  id. 

It  is  vital  that  the  outcome  of  any 
discussion  between  seller  and  buyer  should 
have  been  fully  disclosed  to  their  solicitors. 
Casual  remarks  made  in  the  course  of 
negotiations  between  parties  in  private  can 
sometimes  be  a  source  of  misunderstanding. 
Commitments  should  be  made  only  with  the 
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find  the 
r&©©cl  •  •  • 

guidance  of  professional  advisors  and 
should  always  be  confirmed  in  writing.  It 
should  be  remembered  there  are  important 
differences  between  Scottish  and  English 
law. 

With  any  contract,  it  is  sensible  for  the 
parties  to  consider  what  would  happen  if 
either  wished  to  withdraw,  or  if  there  were  to 
be  dispute  over  contents.  Costly  and  lengthy 
legal  proceedings  and  much  acrimony  can 
be  avoided  if  there  is  a  clause  in  the  contract 
whereby  an  arbitrator  is  appointed  to  deal 
with  disagreements. 

Most  of  the  clauses  in  the  contract  will 
normally  present  no  difficulty,  but  some 
comments  are  worth  making: 

There  will  be  a  clause  to  cover  the 
position  regarding  outstanding  debts  to  the 
vendor.  The  buyer  might  not  wish  the  seller 
to  take  court  action  against  a  customer  from 
whom  there  is  difficulty  in  obtaining 
settlement .  continued  on  p579 


This  piece  concludes  Eric  Jensen's 
series  on  buying  and  setting-up  a 
pharmacy  business.  His  next  series 
for  C&D,  starting  shortly,  takes  the 
theme  "Making  a  Profit" 


...and  what  to  do  next 


The  following  is  a  broad  guide  and  general 
checklist:  .  , 

1    The  agent,   if  any,  introducing  the 
business  to  you,  and  your  solicitor,  should 
be  given  full  details  of  the  terms 
2.  It  is  customary  for  a  deposit  of  about  ten 
per  cent  of  total  price  to  be  lodged  with 
agent  or  solicitor.  The  exact  value  of  he 
stock  will  not  be  known  until  after  the 
valuation,  which  will  produce  a  figure  based 
on  opening  time  at  takeover  date.  Hence  the 
deposit  can  be  approximate  only,  lne 
deposit  subject  to  contract  is  important 
because  neither  vendor  nor  buyer  is  legally 
committed  to  the  transaction  until  a  mutually 
acceptable  contract  has  been  drawn  up  and 
contracts  have  been  exchanged. 
3.  Normally,  the  vendor's  solicitor  prepares 
a  draft  contract  and  submits  it  to  the  buyer  s 
solicitor.  It  is  better  to  use  a  solicitor  familiar 
with  pharmacy.  , 
4  If  a  property  survey  is  to  be  carried  out, 
this  should  not  be  delayed.  Frequently,  a 
survey  can  give  rise  to  points  which  must  be 
dealt  with  before  exchange  of  contracts.  1  he 
discovery  of,   for  instance,   dry  rot  or 
woodworm,  might  influence  the  prospective 
buyer  to  seek  a  reduction  in  the  price,  or 
insist  the  defect  be  remedied  at  the  seller  s 

eXPVanous  domestic  matters  will  need 


attention  when  legal  formalities  have .been 
concluded.  These  will  vary  with  the 
individual,  and  a  written  list  in  advance  can 
repay  the  trouble. 

6  It  is  useful  to  announce  change  of 
ownership  in  the  pharmaceutical  press  and 
to   advise   suppliers.    It  is,    of  course 
obligatory  to  notify  the  Registrar  of  the 
Pharmaceutical  Society. 

7  Care  should  be  taken  to  ensure  a  license  is 
held  in  the  new  owner's  name  tor  any 
products  requiring  one.  For  example,  wines 
and  spirits,  methylated  spirit  and  so  cm. 
Insurance  should  be  arranged,  and  here  it  » 
vital  to  check  with  your  solicitor  precisely 
when  you  become  responsible  for  covering 
stock,   property  and  other  items.  The 
assistance  of  the  National  Pharmaceutical 
Association  is  of  great  value  in  connection 
with  all  aspects  of  buying  a  pharmacy . 

8.  Information  on  legal  and  professional 
obligations  should  be  obtained  from  the 
Pharmaceutical  Society. 

9.  Arrangements  should  be  made  regarding 
any  items  which  are  on  hire  or  to  which  part 
payment  or  hire  purchase  agreements 

t^Other  points  peculiar  to  the  pharmacy 
purchase  bought  will  almost  certainly  come 
to  mind.  The  vendor  too  should  make  sure 
he  or  she  takes  any  necessary  action. 
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Starting  in  April  we're  putting  the  ProSport 
range  on  the  television  and  in  leading 
sports  publications.  With  a  National 
Equivalent  spend  of  £1.5  million.  The  range 
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includes  knee,  ankle,  wrist,  elbow  and  b<| 
supports,  cohesive  strapping  and  pre  i 
post  activity  embrocation.  In  fact,  even 
thing  the  serious  sportsman  needs  to 
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pared  for  action.  And  bearing  all  this 
>port  in  mind  shouldn't  you  be  prepared 
?  Stock  up  with  ProSport.  And  get  ready 
action. 


Chemist  &  Druggist  23  March  1985 


577 


Every  pharmacy  of  Dollar  Rae  design  is 
planned  to  be  a  best  seller. 

And  that  covers  our  20-year  track  record 
of  improving  the  business  performance  of 
independent  retail  chemists  throughout  the  UK. 
Every  Dollar  Rae  design  creates  a  total  retail 
environment  as  the  foremost  part  of  the  chemists' 
marketing  armoury  so  that  it  powerfully 
stimulates  rising  sales  and  profitability.  Here  are 
some  typical  client  comments: 

"Within  9  months  my  OTC  sales  turnover 
increased  by  90%  and  prescriptions  by  30%." 

Mrs  J  Boardman,  B  Pharm,  MPS,  R  P  Blair,  Perth. 

"With  a  30%  increase  in  counter  sales 
alone,  combined  with  a  more  profitable  return, 
we  expect  to  recoup  our  design  and  display 
installation  cost  within  two  years." 

David  Lee,  MPS,  D  A  Lee  Chemist,  Lincoln 

"Following  the  new  pharmacy  design, 
Christmas  sales  were  double  the  previous  year's, 
with  weekly  turnover  not  only  expanding  but 
showing  a  rising  proportion  of  high-margin 
sales." 

Stephen  Lippiatt,  MPS,  Glade  Pharmacy,  Bordon,  Hants. 

Clients  usually  recover  their  investment 
costs  with  us  quickly  because  of  rapid  and  more 
profitable  business  growth.  But  the  benefits  of 
better  business  performance  stay  with  you  in  the 
long  term. 

We  can  also  advise  you  on  financial 
arrangements,  including  leasing,  that  make 
investment  in  the  future  of  your  business  more 
feasible. 

Complete  the  coupon  below  to  arrange 
for  one  of  our  retail  consultants  to  call  or  to 
obtain  a  copy  of  our  publication  "The  way  to  win 
more  profitable  business". 

You  could  be  on  the  best  selling  list  too. 


ess  ,    i /4m\tlwm[^fA 

Dollar  Rae  Ltd,  47  Haggs  Road, 
Glasgow  G4 1  4AR 

Telephone  041-649  9331  Telex  779394 
LZZI  1=)  1=1  CZD  EZ3  (=1  LZZ3  tZTI 

Please  send  me  a  copy  of  |_| 
"The  way  to  win  more  profitable  business"  ]  .— ■ 

Please  arrange  for  a  retail  consultant  to  call  j  ! 

j  NAME   \J 

rj  ADDRESS   g 

n  TELEPHONE  C.D23/3  n 

!_□  izzi  lzzi  [=□  nzn  □  lz=i  lzzi  czJ 

Represented  throughout  the  United  Kingdom  Leadersm  retail  pharmacy  design  and  development 
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"Retail  pharmacists  are 
often  surprisingly  vague  s 
to  exactly  what  their  lease 
contains" 

Such  action  could  damage  goodwill. 
The  purchaser  might  therefore  think  it  in  his 
or  her  best  interests  to  take  over  the  debts 
outstanding  by  paying  an  agreed  amount  for 
them. 

This  amount  to  be  paid  would  depend  on 
the  chances  of  collecting  the  money  due  and 
on  the  time  and  trouble  likely  to  be  involved. 

A  restrictive  covenant  in  the  contract  is 
designed  to  protect  a  buyer  against  a  seller 
who  might  otherwise  compete  with  him  or 
her  by  opening  a  pharmacy  in  the  area.  This 
kind  of  action  might  result  in  the  seller  taking 
back  all  or  part  of  the  goodwill  for  which 
payment  has  been  made.  The  parties  must 
have  legal  advice. 

The  restriction  must  be  reasonable 
between  the  parties  and  the  public.  Unless 
these  conditions  are  met,  the  covenant  would 
normally  be  thrown  out  completely  by  a 
court,  not  simply  amended.  The  buyer  could 
then  be  left  with  no  protection  whatever. 

What  is  reasonable  depends  on  the 
particular  circumstances:  the  distance  factor 
for  a  village  pharmacy  could  be  many  times 
that  for  a  city  centre  business. 

Unless  freehold  property  is  part  of  the 
transaction,  there  will  almost  certainly  be  a 
lease.  The  deeds  or  lease  could  contain 
restrictions  on  the  purposes  for  which  the 
property  may  be  used.  In  considenng  these, 
a  purchaser  must  look  well  ahead,  bearing 


in  mind  the  many  directions  pharmacy 
could  move  in. 

A  lease  is  a  special  form  of  contract  and 
the  purchaser  should  give  it  detailed  study 
and  be  fully  aware  of  the  obligations  being 
entered  into.  In  case  this  appears  obvious,  let 
me  remind  readers  that  retail  pharmacists 
are  often  surprisingly  vague  as  to  exactly 
what  their  lease  stipulates. 


Summing  up 

1.  Accept  the  need  for  knowledge  of  yourself 
and  your  requirements,  of  the  market  as  a 
whole,  and  of  local  conditions  in  the  area  of 
your  choice. 

2.  Remember  that  every  pharmacy  has  some 
unique  features  and  that  valuation  calls  for 
judgement  and  imagination  in  addition  to 
financial  and  other  data. 

3.  Figures  alone  can  mislead,  innocently  or 
otherwise.  Investigate  the  background,  the 
facts  the  figures  represent. 

4.  There  is  no  formula  for  goodwill.  The 
market  at  the  time  governs  prices;  ignorance 
or  disregard  of  this  can  cost  seller  or  buyer 
dear. 

5.  Buying  a  pharmacy  is  a  risk  venture,  and 
profit  is  the  reward  for  the  successful 
acceptance  of  risk.  Care  should  be  taken 
that  the  risk  element  and  the  possibility  of 
profit  are  reasonably  balanced.  It  is  bad 
business  to  take  high  risks  when  the  profit 
prospects  are  low. 

6.  Define  clearly,  in  writing,  your  objectives 
in  buying  a  pharmacy.  Prepare  a  plan, 
embracing  a  budget  control  system,  for 
several  years  ahead,  with  flexibility  to  adapt 
to  changing  conditions.  Management  by 
objectives,  not  by  crisis,  should  be  the  aim. 


Brocades  fail  in 
court  bid  for 
amoxycillin  sales 

A  bid  by  a  leading  Dutch 
pharmaceutical  company  to  gain  a 
year's  ad  vantage  to  compete  on  the 
UK  market  with  Beecham  for  sales 
of  amoxycillin,  has  failed  in  the 
High  Court  in  London. 

Gist-Brocades  NV,  which  makes  and 
sells  amoxycillin  in  Holland  and  its  UK 
subsidiary,  Brocades  (Great  Britain)  Ltd, 
had  applied  to  Mr  Justice  Falconer  for 
orders  which,  they  hoped,  would  allow 
them  to  sell  here  before  the  next 
"bronchitis  season"  next  winter. 

But  the  judge  refused  to  grant  them  an 
order  requiring  the  Comptroller-General 
of  Patents  to  settle  the  terms  of  licence  ater 
failure  to  agree  with  Beecham. 

The  Dutch  company's  application  had 
been  opposed  by  the  Comptroller-General 
and  Beecham  who  contented  that,  as  a 
matter  of  law  under  the  Patents  Acts,  Gist- 
Brocades  request  for  a  settlement  could 
not  be  considered  until  August  21.  Such 
settlements  usually  take  about  a  year  to 
process. 

The  ruling  is  of  major  importance  to 
the  owners  of  thousands  of  patents 
classified  as  "new  existing  patents"  under 
the  1977  Patents  Act.  These  are  16-year 
patents  granted  before  the  1977  Act 
extended  patents  to  20  years.  Under  the 
Act  these  patents  can  be  extended  for  a 
further  four  years  but  are  subject  to 
"licences  as  of  right."  In  default  of 
agreement,  the  terms  of  licences  are  to  be 
settled  by  the  Comptroller-General. 

At  the  end  of  last  year,  the  Dutch 
company  a&ked  the  Comptroller-General 
to  settle  licence  terms  for  amoxycillin,  on 
which  Beecham's  sixteen  year  patent 
expires  on  August  20.  The  Comptroller- 
General  refused,  stating  that  he  could  not 
start  the  settlement  procedure  before 
August  21.  Gist-Brocades  contended  that 
the  Comptroller-General  could  carry  out 
the  settlement  in  advance,  so  allowing  a 
licence  to  take  effect  immediately  after 
August  20. 

But  the  judge  ruled  that  the 
Comptroller-General  had  been  right  in  his 
view  that  he  could  not  entertain  a  request 
for  a  settlement  until  after  the  expiry  of  the 
full  16-year-term  when  the  patent  actually 
became  registered  as  subject  to  licences 
as  of  right. 

Gist-Brocades  intend  to  appeal.  They 
were  ordered  to  pay  the  costs  of  their 
unsuccessful  application. 
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No.  1  in  Test  Market 

With  55%  share  of  the  OTC  market  in  London,  Aller-eze 
outsold  the  number  two  brand  by  50%. 

Aller-eze  users  confirmed  long- lasting  effective  relief  with  over 
90%  product  satisfaction  and  a  high  level  of  repeat  purchase. 

Now  for  1985  Aller-eze  goes  national  to  help  relieve  the 
symptoms  of  6.5  million  hay  fever  sufferers. 

Your  First  Choice  Antihistamine 

A-  High  Efficacy 

Aller-eze  contains  clemastine  hydrogen  fumarate.  Clinical 
studies  involving  over  10,000  patients  show  a  very  high  efficacy 
rate  of  85%.  (i) 

j  Munro  Sherriff,  in  his  study,  concluded  "The  results  confirm 
the  findings  of  other  investigators  and  show  that  clemastine  is  an 
effective,  safe  and  well-tolerated  antihistamine  for  the 
symptomatic  relief  of  seasonal  hayfever.lt  is  suggested,  therefore, 
that  clemastine  should  be  considered  as  a  logical  first  choice 
antihistamine",  (ii) 


B.  No  Drowsiness  for  90%  of  Users 

Less  than  10%  of  patients  encountered  drowsiness  which  was 
usually  mild  and  transient,  (i) 

C.  £1.6M  National  TV  Campaign 

The  Aller-eze  TV  commercial  graphically  illustrates  those 
distressing  symptoms  of  itchy  watery  eyes,  runny  nose  and 
sneezing.  With  80  spots  in  every  area,  your  customers  will  be 
wanting  the  effective  relief  you  can  offer  with  Aller-eze. 


Aller*eze 


Your  first  choice  antihistamine 


COUNTER  PRESCRIBING  INFORMATION  PRESENTATION:  Aller-eze  is  available  as  tablets  in  packs  of  10's  and  30's.  Each  cablet  contains  1. 34ms  clemastine  hydrogen  fumarate  equivalent  to  I  my  clemastine  base. 
USES:  Principal  action:  Aller-eze  is  a  potent,  specific  antihistamine  which  is  innately  long  acting  Indications:  Allergic  rhinitis,  including  hayfever  and  perrenial  rhinitis  vasomotor  rhinitis.  Dermatoses  including  prurius,  atopic  eczema, 
contact  dermanns  and  other  allergic  dermatoses.  Urticaria.  Angioneuronc/oedema.  Drug  allergy  RECOMMENDED  DOSE:  AJults  and  children  over  1 2  years:  1  tablet  night  and  morning.  Children  3-6  years: '/;  tablet  night  and  morning. 
7- 1  2  years.  Vi-\  tablet  night  an  J  morning.  Tablets  should  be  taken  with  water  before  meals.  CON  i  KA-INDICATIONS,  WARNINGS:  Precautions:  As  with  other  antihistamines  patients  should  be  warned  not  to  take  charge  of 
vehicles  or  machinery  until  the  effect  of  Aller  eze  treatment  on  the  individual  patient  is  established.  Aller-eze  may  potentiate  the  effects  of  sedatives  and  alcohol.  Aller-eze  should  not  be  given  to  pregnant  or  breast  feeding  mothers  without 
their  Doctor's  consent.  Side  Effects:  Aller-eze  does  not  cause  drowsiness  for  90%  of  users,  in  those  few  cases  where  it  does  occur  it  is  usually  mild  and  transient  and  lessens  or  disappears  after  two  to  three  days. 
PHARMACEUTICAL  PRECAUTIONS:  Protect  tablets  from  light.  LEGAL  CATEGORY:  [p]  PRICES:  Aller-eze  I0's£1.10,  30's £2.65.  PL 0255/0016. 

(i)  Dataonfile.  (ii)  j  Munro  Sherriff,  Curr.  Med.  Res.  Op.,  VoL  4.  No.  4,  1976.  A  detailed  Pharmacist  Information  Guide  is  available  on  request  (iNTERCflRE) ,  Innrae  Pruduca  Ud 

-----    Wokingham  Berk) 
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Putting  up  barriers 
to  conception 


Above:  Using  the  Today  contraceptive 
sponge.  Below:  Leaflets  on  various 
methods  of  contraception,  available 
from  the  Family  Planning  Association 
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In  recent  years  there  has  been 
a  trend  to  barrier  methods  of 
contraception  in  preference  to 
the  "pill"  and  IUDs  with  their 
risk  of  side  effects.  This  article 
looks  at  the  main  methods 
available.. 

For  conception  to  occur,  sperm  must 
penetrate  the  cervical  mucus  and  migrate 
into  the  upper  female  genital  tract  where 
one  sperm  fertilises  the  ovum.  Barrier 
contraceptives  block  the  passage  of  semen 
into  the  cervical  mucus. 

The  mam  advantage  of  these  methods 
is  that  they  do  not  interfere  with  natural 
body  processes,  and  so  have  no  known 
risks  to  health  or  serious  side  effects.  Their 
mam  disadvantage  is  that  they  are 
generally  less  effective  than  most 
hormonal  contraceptives,  although  with 
careful  use  they  can  have  efficacies 
comparable  with  the  progestogen-only 
"pill"  or  IUDs. 

Successful  use  of  barrier  methods 
requires  consistency  and  strong 
motivation,  which  is  reflected  in  the  wide 
range  of  failure  rates  given  below  under 
each  method. 

The  sheath 

Advantages  The  sheath  is  easy  to  obtain 
and  use.  It  helps  prevent  transfer  of  micro- 
organisms responsible  for  sexually 
transmitted  diseases  and  may  also  protect 
against  agents  causing  cervical  cancer. 


At* 


The  sheath  gives  the  man  a  chance  to  be 
the  active  partner  in  sharing  responsibility 
for  fertility  control  and  is  particularly 
useful  for  young  men  who  may  have 
unplanned  intercourse. 
Disadvantages  Use  of  the  sheath  requires 
interruption  of  love-making  and  may 
decrease  sensation  during  intercourse.  It 
may  slip  off  and  care  must  be  taken  that  no 
sperm  are  spilt.  A  few  individuals  may  be 
sensitive  to  latex  rubber  or  to  the 
lubricants  and  spermicides  used. 
Efficacy  The  Family  Planning  Association 
quotes  a  failure  rate  of  between  0.8-6.8  per 
cent  in  studies  where  the  sheath  was  used 
alone  without  spermicide.  LRC  Products 
claim  that  when  a  sheath  incorporating  a 
spermicidal  lubricant  is  used  or  a 
spermicide  placed  in  the  vagina  before 
intercourse,  the  method  is  second  in 
effectiveness  to  the  combined  hormone 
"pill."  For  example,  Durex  Nu-Form  Extra 
Safe  sheaths  used  consistently  and 
correctly  have  a  failure  rate  of  less  than 
one  pregnancy  for  every  100  couples  using 
the  method  for  one  year. 

Diaphragm 

Diaphragms  are  circular  cup-shaped 
devices  made  of  latex  rubber  with  a  metal 
spring  in  the  outer  ring.  They  form  a 
barrier  across  the  entrance  to  the  womb 
and  fit  behind  the  pubic  bone,  supported 
by  the  muscles  in  the  vaginal  wall.  There  is 
debate  as  to  whether  the  most  important 
action  is  as  a  physical  barrier  to  sperm  or 
as  a  vehicle  for  spermicide. 

The  diaphragm  must  be  used  with  a 
spermicidal  cream,  jelly,  or  foam  which  is 
applied  before  insertion,  and  many  women 
use  additional  spermicide  in  the  vagina. 
Pessaries  containing  vegetable  oil,  such  as 
Rendell's  and  Bon  Accord,  should  not  be 
used  as  they  can  damage  the  rubber  on 
prolonged  contact. 

The  diaphragm  and  spermicide  can  be 
inserted  any  time  up  to  three  hours  before 
intercourse  and  should  be  left  in  place  for 
at  least  six  hours  afterwards.  It  may  be  left 
in  longer  but  not  for  more  than  24  hours 
without  being  removed  and  cleaned.  More 
spermicide  should  be  used,  without 
removing  the  diaphragm,  if  intercourse 
takes  place  more  than  three  hours  after  it  is 
inserted  or  if  intercourse  takes  place  more 
than  once. 

The  diaphragm  should  be  cleaned 
gently  with  water  and  a  mild  soap,  never 
boiled,  then  dried  and  stored  in  a  closed 
container.  Before  putting  away,  it  should 
be  inspected,  avoiding  sharp  fingernails, 
and  should  not  be  used  if  holes  are  present 
or  the  material  is  deteriorating.  Talcum 
powder,  disinfectants,  detergents, 
perfumed  soap,  Vaseline  or  other  grease 
must  not  be  used  on  the  diaphragm. 
Advantages  The  method  need  not  interfere 
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with  intercourse.  It  may  offer  protection 
against  uterine  infections  and  cancer  of 
the  cervix.  Once  the  woman  is  accustomed 
to  the  device  it  is  quick  and  easy  to  insert. 
Disadvantages  It  must  be  fitted  in  the  first 
instance  by  a  doctor  or  specially-trained 
nurse  and  checked  for  size  every  six 
months  as  the  vagina  may  change  in 
shape.  It  must  always  be  checked  after 
childbirth,  after  miscarriage  or 
termination  of  pregnancy,  and  after  a  gain 
or  loss  of  more  than  71bs  in  weight. 

Some  women  have  difficulty  in 
inserting  and  removing  the  device. 

Some  may  develop  urinary  tract 
infections  more  often,  possibly  as  a  result 
of  pressure  on  the  urethra,  although  it  has 
been  suggested  that  pathogenic  bacteria 
may  proliferate  in  the  vagina  more  easily 
in  the  presence  of  a  diaphragm.  Infection 
can  occur  if  the  device  is  left  in  too  long. 

Sensitivity  to  the  spermicide  or 
diaphragm  material  may  occur  and  it  may 
cause  inflammation  on  contact  with  the 
vaginal  walls,  in  which  case  refitting  may 
be  needed. 

Efficacy  The  FPA  quotes  a  failure  rate  of  3 
to  15  per  cent.  If  used  carefully  and 
consistently  with  a  spermicide,  the 
diaphragm  has  a  level  of  effectiveness 
comparable  with  the  progestogen-only 
"pill,"  ie  between  two  and  three  women  out 
of  100  might  become  pregnant  each  year. 

The  cap 

Caps  —  cervical,  vault  or  Vimule  —  are 
smaller  devices  that  only  cover  the  cervix. 
They  may  be  more  difficult  to  insert  and 
remove  than  the  diaphragm.  They  can  be 
left  in  place  longer  but  should  not  be  worn 
for  more  than  three  days  before  being 
removed  and  cleaned  otherwise 
unpleasant  odour  or  infection  may 
develop. 

Spermicides 

Spermicides  should  never  be  used  alone 
as  a  method  of  contraception  but  only  in 
conjunction  with  a  sheath  or  diaphragm 
when  they  give  added  protection. 


The  sponge 


The  Today  vaginal  contraceptive  sponge  is 
a  soft,  disposable  polyurethane  sponge 
containing  the  spermicide  nonoxynol-9 
which  is  released  over  24  hours.  The 
sponge  has  a  concave  side  that  fits  against 
the  cervix  and  a  ribbon  loop  to  hook  a 
finger  through  for  removal.  It  is  moistened 
thoroughly  with  water  before  insertion  and 
stays  in  place  by  contact  with  the  vaginal 
wall,  much  like  a  tampon. 

It  works  mainly  by  releasing 
spermicide  so  an  exact  fit  over  the  cervix  is 
not  essential.  It  also  blocks  the  opening  to 
the  uterus  and  traps  and  absorbs  sperm. 

There  is  no  need  to  add  any  other 


j  me  fi 


Vaginal 
C  otttnu  tprtt  " 
Sponge 


spermicides,  even  if  intercourse  is 
repeated.  The  sponge  must  be  left  in  place 
at  least  six  hours  after  intercourse,  for  a 
maximum  of  30  hours  at  a  time. 

No  association  between  sponge  use 
and  toxic  shock  syndrome  has  been 
established.  As  with  other  vaginal 
products  such  as  the  diaphragm  and 
tampons,  a  few  cases  of  TSS  have  been 
reported  in  sponge  users  in  the  USA.  The 
manufacturers  recommend  that  it  should 
be  avoided  by  anyone  who  has  had  TSS. 
Advantages  It  is  easy  and  comfortable  to 
use  and  does  not  need  expert  fitting.  Most 
couples  are  not  aware  of  its  presence.  It  is 
less  messy  than  other  barrier  methods 
which  need  additional  spermicide.  It 
allows  sexual  spontaneity  during  the  24 
hours  over  which  the  spermicide  is 
released.  Studies  suggest  that  the 
spermicide  in  the  sponge  inhibits  the 
growth  of  pathogens  responsible  for 
sexually  transmitted  diseases,  although  the 
manufacturers  do  not  yet  recommend  its 
use  for  protection  against  these  conditions. 
Disadvantages  It  may  be  pushed  down  to 
the  opening  of  the  vagina  during  a  bowel 
movement  or  other  form  of  internal 
straining  which,  if  occuring  within  six 
hours  after  intercourse,  could  increase  the 
risk  of  pregnancy.  Some  men  and  women 
may  be  sensitive  to  the  spermicide.  Some 
women  may  have  problems  removing  the 
sponge  if  they  are  too  tense.  If  worn  too 
long  irritation  may  occur  and  an 
unpleasant  odour  develop. 
Efficacy  The  FPA  quotes  failure  rates  of 
9-25  per  cent.  Clinical  trials  showed  the 
sponge  was  89-91  per  cent  effective  when 
used  consistently  and  correctly,  and  a  later 
test  in  the  USA  showed  that  experienced 
users  increased  their  effectiveness  rates  to 
97  per  cent. 

Mrs  Walli  Bounds,  contraceptive 
researcher  at  the  Margaret  Pyke  Centre, 
London,  who  organised  the  Today  trials  in 
the  UK,  said  at  its  launch  recently  that  she 
would  not  recommend  the  method  for 
women  who  must  avoid  pregnancy  at  all 
costs.  But  she  would  recommend  it  to 
women  who  wish  to  space  their  children, 
to  those  in  their  late  30's  and  40's  who  are 
already  less  fertile,  to  those  who  are 
breastfeeding,  to  highly  fertile  women  who 
wish  to  use  an  additional  method  in  the 
middle  of  the  month  for  extra  protection 
(for  example,  with  the  IUD),  and  for  those 
women  who  are  unable  or  unwilling  to  use 
more  effective  methods. 


The  Today  sponge,  which  uses  the 
spermicide  nonoxynol-9  released  over  a 
24-hour  period 
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We're  taking  the  wraps  off  the 
Kckaging  industry  every  week. 


The  launch  of  Packaging 
:ek  on  May  8  makes  it  the 
ly  weekly  in  the  packaging 
lustry. 

This  is  an  industry  worth 
sr  £3.5  billion  annually  on 
iterials  alone. 
To  communicate  quickly 
th  this  vast  market  there's  no 
ernative  to  Packaging  Week. 
Packaging  Week  -  first  with 


the  news  -  covering  the  major 
packaging  areas  and  the 
growing  ones. 

The  magazine  also  has  a  fast 
and  reliable  reader  enquiry 
service. 

For  reader  registration, 
contactjackie  Blake  and  for 
advertising  rates,  Graham 
Harvey,  at  Benn  Publications, 
0732  364422. 


Because  when  it  comes  to 
packaging,  Packaging  Week 
has  it  all  wrapped  up.  g^j^ 


nn  Publications  Limited, Sovereign  Way.Tonbridge, Kent,TN9  1 RVV Telephone:  (0732 )  S64422.Telex:  95132 


Spectacles  —  in 
whose  shop? 

An  an  organisation  closely  interested  in 
the  response  of  the  profession  to  the  recent 
changes  in  the  law  controlling  the 
dispensing  and  sale  of  spectacles,  we  were 
naturally  pleased  to  see  the  eventual 
attitude  expressed  by  the  Council  of  the 
Pharmaceutical  Society,  accepting  the 
declared  wish  of  Parliament  to  create  real 
competition  in  the  sale  of  spectacles. 

Appreciating  the  reluctance  of  any 
profession  to  have  "outside  interference"  in 
its  own  business,  the  supportive 
"deprecation"  expressed  in  the  statement  is 
quite  understandable  in  regard  to  what, 
not  so  many  years  ago,  was  a  part  of  the 
pharmaceutical  profession.  Naturally  the 
Society  could  not  be  supportive  of  any 
restrictive  suggestions  to  members  and 
rightly  left  it  to  the  decisions  of  the 
individual  pharmacists  as  to  how  they 
would  proceed  within  the  new  law. 

It  was,  therefore,  disturbing  to  read  the 
editorial  comment  in  the  Pharmaceutical 
Journal  (Feb  lrj).  This  seemed  to  be 
contrary  to  the  stated  decision  of  the 
Council  and  out  of  line  with  the  apparent' 
wishes  of  many  practising  High  Street 
members  of  the  profession,  when  it  clearly 
recommended  that  pharmacists  should  not 
become  involved.  We  would  therefore  ask 
whether  this  constitutes  a  restrictive 
suggestion  and  also  whether  there  is  a 
parallel,  as  recently  seen  in  a  well- 
reported  industrial  dispute,  with  the 
central  authority  not  being  aware  of  the 
apparent  but  unballoted  wishes  of  a 
majority  of  its  members. 

Could  we,  Sir,  suggest  that,  as  the  new 
law  permits  anyone  to  sell  spectacles  over 
the  counter,  against  and  in  accordance 
with  a  valid  written  prescription,  it  is  more 
in  the  public  interest  that  such  sales  are 
made  within  the  non-dispensary  areas  of 
today's  all-embracing  pharmacy,  rather 
than  over  the  less-logical  counters  of  the 
High  Street  grocer,  or  wineshop. 

The  pharmacist  can,  with  the  authority 
implicit  in  the  inter-professional  link, 
direct  a  customer  towards  the  optician  for 
a  free  NHS  eye  test.  Rather  than  taking 
business  away  from  the  optician,  the  new 
market  will  broaden  eye-health 


supervision.  Now  that  patients  can  buy 
several  pairs  of  glasses  without  paying 
exhorbitant  prices,  fewer  people  will 
postpone  the  day  of  decision  on  wearing 
reading  glasses,  and  thus  a  new  market 
will  be  created  to  which  opticians  can 
apply  the  skills  of  eyetesting  for  which  they 
were  trained. 

The  reality  of  free  market  competition 
is  here  to  stay  for  the  public's  real  benefit. 
The  pharmaceutical  profession  should 
take  the  opportunity  to  establish  itself  as 
the  reliable  and  professional  alternative 
source  of  supply  to  the  general  public. 
Any  tears  genuinely  shed  will  not  be  from 
the  public  eye. 
P.  George  Thomas, 
Managing  director, 
Wickerlsey  Optical. 

Fancy  a  round? 

The  East  Anglian  Chemists  Golfing 
Society  is  alive  and  flourishing  and  would 
welcome  pharmacists  members 
(prospective)  from  the  East  Anglia  region. 

The  annual  subscription  is  just  £5.  We 
have  six  meetings  arranged  this  year  — 
Thetford  GC,  April  24;  Ipswich  GC,  May 
15;  Woodbridge  GC,  lune  5;  Stoke-by- 
Nayland  GC,  July  24;  Royal  Worlington 
GC,  August  21,  and  Bamham  Broom  GC, 
September  25.  All  meetings  are  on 
Wednesday  afternoons  except  July  24 
which  is  all-day,  with  two  competitions 
over  two  courses.  Pharmacists  wishing  to 
become  members  should  contact  me  at 
The  Pharmacy,  Dedham,  Colchester. 
J.  Phillips 
Hon.  Secretary, 

A  letter  from  Ashwin  Tanna  and  Dengar 
Evans  last  week  (p540)  said  a  corporate 
body  must  make  the  pharmacist  managing 
director  to  comply  with  the  law:  this  is  not 
so.  A  body  corporate  must  employ  a 
superintendent  pharmacist  who  may  be  a 
director.  Only  if  the  company,  or  body 
corporate,  wishes  to  use  the  titles, 
"Chemist  and  Druggist",  "Druggist", 
Dispensing  Chemist",  "Dispensing 
Druggist",  or  "Chemist"  as  the  person 
lawfully  conducting  the  retail  pharmacy 
business,  must  the  superintendent  be  a 
director,  but  not  necessarily  the  managing 
director.  Editor. 


xNo'  to  corporate 
NHS  buying  in 
PPRS  review 


The  Pharmaceutical  Price 
Regulation  Scheme  is  under  review, 
taking  into  account  systems  in  use 
abroad.  Sir  Kenneth  Stowe, 
permanent  secretary  to  the 
Department  of  Health,  told  the 
Commons  Public  Accounts 
Committee  on  Monday. 

But  he  discounted  the  possibility  of  a 
national  corporation  for  buying  drugs  on 
the  world  market.  Such  an  alternative 
raised  other  issues,  including  the  health  of 
British  firms,  and  the  impact  on 
employment  and  on  the  domestic  economy 
of  buying  on  the  international  market. 

"I  am  far  from  clear  that  there  is  any 
advantage  to  be  gained  by  inventing  a 
nationalised  purchasing  company  to  buy 
drugs  for  the  NHS  on  the  world  market,"  he 
commented. 

Sir  Kenneth  added,  however:  "The 
pharmaceutical  industry  brings  tears  to  my 
eyes  every  year  by  recounting  the  hardship 
which  will  confront  it  if  we  continue  to 
insist  on  not  allowing  an  increase  in  prices, 
or  ask  them  to  accept  a  reduction  in 
prices. 

"Against  that  I  do  not  believe  that  our 
present  approach  to  the  relationship 
between  the  pharmaceutical  industry  and 
the  NHS  will  be  such  as  to  lead  me  to 
believe  we  are  not  going  to  maintain  in  the 
UK  the  successful  relationship  we  have 
established  so  far." 

Sir  Kenneth  refused  to  disclose  the 
reduced  targets  for  drug  company 
profitability  under  the  PPRS,  which 
become  effective  next  month.  It  was  made 
clear,  though,  that  the  targets  were 
"consistent"  with  the  16.9  per  cent 
recommended  in  an  official  review  on 
government  contracts. 

Drug  companies  had  convinced  the 
Department  that  disclosure  would  be 
"disadvantageous"  to  their  stock  market 
ratings,  Sir  Kenneth  said.  He  refused  to  be 
drawn  on  questions  about  how  the  limited 
list  was  likely  to  affect  manufacturers. 


CARNATION 

The  Corn  Cap  that's  asked  for  by  name. 

Cuxson,  Gerrard  &  Co  (Dressings)  Ltd.,  Oldbury,  Warley,  West  Midlands  B69  3BB 
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FOR  YOUR 
EYES  ONLY 


Vital  information  for  self-employed  Pharmacists 
and  those  in  a  job  without  a  pension 


How  the  taxman  can  help  you  to 
collect  up  to  £63,000  tax  free  plus 
£18,700  a  year  for  life 

-for  as  little  as  £1.00  a  day. 


If  you  Ye  self-employed  or  in  a  non-pensionable  job, 
you'll  know  only  too  well  that  you'll  have  to  fend  for  your- 
self when  it  comes  to  providing  for  retirement.  And  that 
could  mean  some  interest  from  hard  earned  savings  plus 
the  basic  State  pension  which,  currently,  is  only  £35.80  a 
week,  or  £57.30  if  you're  married.  It  could  be  a  lean  time! 

But  it  need  not  be  if  you  act  now. 

You  can  easily  build  up  very  substantial  extra  retire- 
ment benefits  in  a  simple  and  tax  effective  way-  a  Personal 
Pension  Plan  through  The  Royal  National  Pension  Fund 
for  Nurses. 

Dramatic  Tax  Savings 

Did  you  know  the  Inland  Revenue  will  pay  a  large 
part  of  the  cost-  up  to  60%-  of  your  plan? 

For  each  contribution  paid  the  taxman  will  give  back 
tax  relief  equivalent  to  the  highest  rate  of  tax  you  pay  on 
your  earnings  —  and  that  can't  be  bad  for  starters. 


Built-in  Flexibility 


HOW  THE  PLAN  WORKS 

Suppose  you're  a  30%  taxpayer  and  put  £40 
a  month  into  a  plan.  The  taxman  will  hand  back 
£12  in  tax  relief  so  it  will  cost  you  only  £28  to  get 
£40  worth  of  benefits.  That's  a  very  big  saving, 
indeed  —  and  it  will  be  even  greater  if  you're  a  higher 
rated  taxpayer. 

What  you  will  get  for  your  money. 

Let's  say  you're  a  male,  aged  34,  paying  £40 
gross  a  month.  Based  on  current  investment  returns, 
you  can  expect  a  tax  free  lump  sum  at  65  of  £63,000 
plus  an  annual  income  for  life  of  £18,700.  If  you 
pay  tax  at  30%  until  you  retire  your  plan  will  cost 
you  just  over  £10,000  —  less  than  £1.00  a  day. 


The  annual  amount  paid  in  can  be  varied  depending 
on  your  circumstances  and  the  upper  limits  of  contribu 
tion  laid  down  by  the  Inland  Revenue.  You  can  pay 
regularly  —  from  monthly  to  annually— or  make  single 
contributions  as  and  when  your  finances  allow.  Contri- 
butions can  be  increased  or  decreased  at  any  time.  The 
actual  amount  of  benefits  you  will  receive  will  depend, 
of  course,  on  your  age  of  entry,  age  at  retirement,  how 
much  is  invested,  and  the  investment  conditions  in  the 
future. 

RNPFN  —  the  safe  and  profitable  place  to  invest 

A  Personal  Pension  Plan  with  The  Royal  National 
Pension  Fund  for  Nurses  offers  you  an  excellent  return 
on  your  money  plus  complete  peace  of  mind.  We've 
been  in  the  pensions  business  since  1887  and  presently 
manage  over  £200  million  on  behalf  of  50,000  members. 

Whatever  your  age,  your  current  financial  situation 
or  your  existing  pension  arrangements,  it  makes  good 
sense  to  find  out  more  about  the  RNPFN  plans. 

You  can  start  your  plan  with  an  outlay  of  only  £10 
a  month  or  a  once -off  annual  contribution  of  just  £100, 
which  is  not  a  lot  to  begin  providing  for  a  secure  and 
more  comfortable  retirement.  So  send  for  a  copy  of  our 
booklet  plus  a  free  quotation.  There's  no  obligation,  and 
a  salesman  will  not  pester  you.  Remember,  when  the 
taxman  is  prepared  to  hand  out  money,  it's  a  pity  not  to 
take  advantage  of  it. 

Complete  the  coupon  now,  pop  it  in  an  envelope, 
and  post  it— without  a  stamp  — to:  The  Royal 
National  Pension  Fund  For  Nurses,  Freepost, 
London  WC2N  6BR. 

Or  telephone  David  Jordan  on  01-839  6785. 


To:  The  Royal  National  Pension  Fund  for  Nurses, 

Please  send  me  without  obligation  your  booklet  on  personal  pensions  and  a  quotation  of  benefits 
Surname  (Miss/Mrs/Ms/Mr)  First  Name(s) 


Address 

Post  Code 

Date  of  Birth         /  19 

Occupation 

Are  you  working  in  a  job  without  a  pension'''  (tick  box) 

Yes  Z  ' 

How  much  could  you  invest  each  month  '1 

£ 
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udget  cuts  national 
insurance  for  lower  paid 


Last  week's  "Budget  for  jobs"'  from 
Chancellor  Nigel  Lawson  centred 
round  major  changes  to  the  level  of 
National  Insurance  contributions. 
Employers,  their  staff  and  the  self- 
employed  will  all  be  affected. 

Mr  Lawson's  main  proposals  aim  to  cut 
the  cost  for  employers  of  taking  on  lower- 
paid  workers,  and  to  "sharpen  the  young 
and  the  unskilled's  incentive  to  work  at 
wages  employers  can  afford".  The  old  flat- 
rate  contributions  will  disappear  on 
October  1,  to  be  replaced  with  a  set  of 
graded  rates  based  on  earnings. 

Employers  currently  pay  10.45  per  cent 
of  wages  for  every  employee  earning  less 
than  £265  a  week  —  the  upper  earnings 
limit.  Above  that  level,  they  pay  a  flat  £28  a 
week,  whatever  the  salary. 

Under  the  new  rules,  the  10.45  per  cent 
rate  will  apply  only  to  those  earning  over 
£130  a  week,  with  the  old  "ceiling" 
j  removed.  This  means  employees  earning 
more  than  £265  a  week  become  more 
expensive  to  take  on,  but  the  £800m  extra 
revenue  generated  here  had  made  it 
possible  to  cut  rates  for  the  lower  paid. 

Employers  will  now  pay  only  9  per  cent 
on  staff  earnings  between  £90  and  £130  a 
week,  7  per  cent  of  those  on  £55  to  £90, 
and  5  per  cent  for  those  on  £35.50  to  £55. 
Employees  with  wages  below  £35.50  will 
continue  to  escape  NI  contributions. 


The  picture  is  similar  on  employee's 
contributions.  Those  earning  more  than 
£35.50  currently  pay  9  per  cent.  From 
October,  only  those  earning  more  than  £90 
will  pay  9  per  cent.  Employees  with  wages 
of  £55  to  £90  will  be  liable  for  7  per  cent, 
falling  to  5  per  cent  for  those  getting 
£35.50  to  £55.  The  upper  earnings  limit  of 
£265  continues  to  apply  for  employee 
contributions. 

Moving  on  to  consider  contributions 
from  the  self-employed,  Mr  Lawson  said 
those  who  work  for  themselves  had  "one 
outstanding  grievance"  on  tax.  "While  the 
NI  contribution  paid  by  an  employee 
cannot  be  set  against  tax,  the  NI  paid  by 
the  employer  on  his  behalf  can"  said  the 
Chancellor.  "Yet  none  of  the  NI 
contribution  payed  by  the  self-employed 
can  be  set  against  tax.  I  propose  to  remedy 
that  grievance". 

Self-employed  workers  will,  from  April 
6,  be  able  to  claim  half  their  graded  class  4 
contributions  against  tax.  On  October  1, 
flat  rate  class  2  contributions  will  be 
reduced  from  £4.75  per  week  to  £3.50. 

The  treasury  say  these  changes  will 
save  the  self-employed  £55m  in  1985-86, 
and  £155m  in  a  full  year. 

The  full  set  of  NI  charges  will  cost  the 
Government  £450m  in  a  full  year  — 
employers  saving  £80m,  employees  £270m 
and  the  self-employed  £100m. 


EMPLOYMENT  LAW  

The  Chancellor  also  used  his 
budget  to  announce  a  relaxation  of 
the  law  on  unfair  dismissal. 

The  qualifying  period  of  employment 
for  those  working  for  large  companies  (ie 
those  with  20  +  employees)  was  previously 
one  year.  Only  when  an  employee  had 
been  with  a  firm  for  that  long  could  he  or 
she  make  a  claim.  For  small  companies, 
the  period  of  qualification  had  been  2 
years. 

"It  is  the  Government's  job  to  remove 
legislative  barriers  to  the  effective  working 
of  the  labour  market,"  said  Mr  Lawson, 
raising  the  qualifying  period  for  all 
companies  to  two  years.  This  will  apply  to 
new  employees  only. 

A  consultative  document  on  the  future 
of  wages  councils  was  announced  in  the 
Budget,  to  be  issued  later  in  the  week.  It  is 
to  contain  "a  number  of  radical  proposals", 
including  one  for  their  complete  abolition. 

"Wages  councils  destroy  jobs  by 
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making  it  illegal  for  employers  to  offer 
work  at  wages  they  can  afford,  and  which 
the  unemployed  are  willing  to  accept"  said 
Mr  Lawson. 

VAT  ~ 

The  entry  point  for  VAT  became 
£19,500  (an  £800  increase)  from 
midnight  on  Tuesday. 

Concern  from  small  businesses 
regarding  VAT  relief  on  bad  debts  led  Mr 
Lawson  to  promise  a  review  in  last  year's 
Budget.  New  rules  are  promised  as  soon  as 
the  Insolvency  Bill,  currently  in  the  Lords, 
becomes  law.  The  planned  changes  will 
cost  £25m  in  a  full  year. 

Credit  card  companies  will,  from  May 
1,  no  longer  be  able  to  claim  VAT  back  on 
transactions  between  themselves  and 
outlets  accepting  the  cards.  This  will  bring 
£20m  in  a  full  year,  said  Nigel  Lawson, 
although  "It  should  not  directly  affect  the 
charges  to  card  holders". 

Apart  from  this  change,  and  the 


The  Chancellor,  Nigel  Lawson. 

imposition  of  VAT  on  Press  advertisements, 
there  will  be  no  more  changes  to  the  basis 
of  VAT  for  this  Parliament,  Mr  Lawson 
promised. 

CAPITAL  TAXES 

The  Budget  reduced  the  qualifying 
age  for  full  capital  gains  tax 

>*'  -)»  «  s  i  el  I  m  65  to  60.  Relief 

will  also  be  extended  to  those  forced 
to  retire  before  60.  due  to  ill-health. 

"This  relief  is  particularly  important  to 
the  proprietors  of  small  businesses,  who 
are  concerned  at  the  CGT  they  may  have 
to  pay  when  they  sell  their  businesses  on 
retirement"  said  the  Chancellor. 

Rate  bands  for  Capital  Transfer  tax  will 
be  increased  in  line  with  inflation  —  4.6 
per  cent  last  year. 

INCOME  TAX 

At  the  lower  end  of  Income  Tax, 
thresholds  have  been  increased  by 
10  per  cent  —  twice  the  rise  required 
to  meet  inflation. 

The  single  allowance  will  be  £2,205, 
the  married  £3,455.  Changes  apply  from 
the  first  payday  after  May  17,  and  will  cost 
the  Treasury  £1.6  billion. 

The  Government  will  issue  a  Green 
Paper  on  reform  of  personal  taxation  later 
this  year.  It  will  look  at  changes  to  the 
system  made  possible  by  computerisation 
of  PAYE,  which  should  be  largely 
complete  by  the  end  of  1987.  A  major 
proposal  will  be  a  change  in  the  system  to 
tax  husbands  and  wives  separately. 

RESEARCH  &  DEVELOPMENT 

The  Business  Expansion  Scheme  — 
a  system  of  tax  reliefs  set  up  to 
encourage  private  investment  in 
new  or  expanding  risk  businesses 
has  been  extended  to  include  R&D 
companies. 

Unlike  other  capital  allowances,  R&D 
is  to  retain  100  per  cent  relief  on 
Corporation  Tax.  Action  on  Corporation 
Tax  avoidance  by  partnerships  is  promised 
soon. 
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Sangers  revamp 
photo  operations 

Sangers  Photographies  are 
restructuring,  with  a  split  between 
their  wholesaling  and  distribution 
operations  and  the  creation  of  a 
new  company  to  handle  agency 
business. 

The  new  company,  Actina,  will  use 
Sangers'  warehousing  and  delivery 
services  —  one  reason  why  the  two 
operations  have  been  made  sell-contained 
profit  centres.  Sangers  are  also  hoping  to 
expand  their  distribution  side  with 
contracts  from  outside  the  group. 

"There's  two  possibilities  there,"  says 
managing  director  Frank  Hatton.  "If  a 
company  wants  to  get  out  and  do  their  own 
purchasing  and  marketing,  and  just  get  us 
to  do  the  delivery,  that's  one  thing.  If  they 
want  us  to  take  over  the  whole  operation  of 
stocking,  delivery  and  so  on  that's 
another." 

Actina's  four-strong  sales  force,  on  the 
road  now,  will  be  selling  what  used  to  be 
Sangers'  agency  lines  —  goods  either 
imported  by  the  group,  or  available  in  the 
UK  only  from  themselves.  Sangers  reps 
previously  selling  these  lines  had  found 
they  sometimes  crossed-over  with  those 
offered  by  the  main  company  —  with  two 


complete  ranges  of  lenses,  for  example. 

"Another  point  to  remember  is  that 
there's  no  way  the  big  manufacturers  can 
deliver,  say,  three  or  four  cameras  to  a 
particular  outlet.  By  adding  them  to  the 
rest  of  a  load  already  on  its  way  to  the  area, 
we  can  do  that." 

Actina  will  also  give  Sangers  a  chance 
to  sell  to  some  of  the  "big  boys,"  who  have 
previously  dealt  direct  with 
manufacturers.  The  lines  sold  by  Actina 
will  be  exclusive  to  the  company,  so  if  the 
multiples  want  the  particular  goods,  they 
will  have  to  deal  with  Actina. 

The  split  between  wholesale  and 
distribution  has  also  been  made  with  future 
group  acquisitions  in  mind.  "When  we 
went  on  the  unlisted  securities  market  in 
the  early  part  of  last  year,  I  said  we  were 
looking  for  both  organic  growth  and 
acquisition"  says  Mr  Hatton.  "The  organic 
growth  is  coming  through  nicely.  We  hope 
to  see  some  evidence  of  the  acquisition 
side  in  1985." 

Sangers  Photographies  (wholesale) 
will  be  headed  by  Terry  Norris  as  director 
and  general  manager.  The  distribution 
side  —  Priory  Distributors  —  has  David 
Higgins  as  director  and  general  manager. 
Both  will  operate  from  the  group's 
headquarters  in  Pitsford  Street, 
Birmingham. 

Actina,  run  by  John  Foster,  will  operate 
from  Monaco  House,  Bristol  Street, 
Birmingham. 

n  ■  II  — 


BP  groceries 

BP  oil,  who  lost  £4m  last  year,  are 
going  into  the  grocery  business  to 
boost  service  station  sales. 

The  company  plans  to  turn  its  prime 
sites  into  "convenience  stores,"  said  a 
spokesman,  "selling  everything  from 
electric  batteries  and  dog  food  to  fresh 
milk  and  bread."  BP  already  have  two 


such  stores  in  Leicester  and  plan  a  further 
15  in  the  South  East  by  the  end  of  this  year. 
By  1989,  at  least  100  of  the  company's 
2,600  service  stations  will  have  become 
convenience  stores. 

The  idea  comes  from  BP's  operations  in 
Australia.  Petrol,  they  say,  has  one  of  the 
lowest  mark-up  margins  of  all  retail  goods, 
with  a  gross  profit  of  only  7'/2p  per  gallon 
at  the  pump.  "We're  losing  money  on 
every  gallon  we  sell,  say  BP." 


Small  business 
aid  gets  shake-up 

Plans  to  reorganise  Government  aid 
to  small  businesses  should  be 
announced  by  the  beginning  of  next 

month. 

The  64  schemes  handled  by  the 
Department  of  Trade  and  Industry  are 
being  simplified  into  four  packages 
covering  investment,  innovation,  exports 
and  advice.  Inquirers  will  be  able  to  ring 
the  DOTI  direct  or  contact  one  of  seven 
regional  inquiry  points  operating  through 
the  existing  Small  Firms  Service.  David 
Trippier,  the  Small  Firms  Minister,  says  the 
repackaging  aims  to  create  a  "more  user- 
friendly  service." 

The  Small  Firms'  Service  itself  will 
concentrate  increasingly  on  advice  on 
practical  specialist  areas. 

Patent  reform"- 

Sir  Gerard  Vaughan,  the  former 
Health  Minister,  is  among  a  group 
of  Tory  backbenchers  calling  on  the 
Government  to  extend  the  patent 
life  for  pharmaceutical  products. 

They  have  tabled  a  parliamentary 
motion  expressing  concern  at  the  erosion 
of  patent  life  on  new  pharmaceutical 
products:  "...which  now  have  an  effective 
patent  protection  of  only  eight  to  ten  years. 

The  motion  calls  on  the  Government  to 
introduce  legislation  to  (a)  abolish  licence 
of  right  which  is  unique  within  European 
community  patent  legislation  and  (b)  to 
provide  that  the  patent  life  of  a  new 
product  shall  be  20  years  from  the  date  the 
PL  is  granted.  Other  signatories  of  the 
motion  are  Mr  Michael  Shersby,  Mr 
Malcolm  Thornton  and  Dr  Michael  Clark. 


THE  TRIANGLE  TRUST 

The  Triangle  Trust  1949  fund  is  an  independent  charitable 
trust  administered  by  a  Board  of  Trustees.  Its  primary  aim  is 
the  relief  of  hardship  or  distress  in  the  case  of  people  and 
their  dependants  employed  or  formerly  employed  in  the 
pharmaceutical  industry  in  Great  Britain.  Such  relief  may 
include  assistance  with  educational  expenses. 
The  Trustees  will  also  consider  on  their  merits  any  applica- 
tions for  assistance  beyond  the  scope  of  an  employer's 
responsibilities,    concerning    education    or    training  at 
recognised  centres  of  study  for  general  or  special  subjects. 
For  additional  information, 
or  to  apply  for  assistance,  write  to: 
The  Secretary  Dept  CD 
THE  TRIANGLE  TRUST  1949  FUND 
Clarges  House.  6-12  Clarges  Street 
London  W1Y  SDH 


SHOPFITTING  EQUIPMENT 

ZAF  complete  shopfitting  systems, 
counters  and  showcases  for  the  modern 
pharmacy 

IN  P  A  AND  NUMARK  APPROVED! 


ZAF  LIMITED 

RADFORD  COURT.  ILKESTON  ROAD 
NOTTINGHAM  NG7  3HD 
Telephone  (0602)  780808    Telex  377739 


FREE 
Ol  OTATtONS 


COMPETITIVE 
PRICES 


FREEPOST 

Nottingham  NG6  8BR 
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Unichem  mobilise 
against  AAH 

«ai#  

Unichem  have  sent  all  non-member 
independent  pharmacies  a 
"briefing  document"  on  AAH's 
takeover  of  Vestric. 

It  urges  pharmacists  to  ignore  AAH's 
claims  that  their  enlarged  network  —  also 
taking  in  Hills  Pharmaceuticals,  Mawson  & 
Proctor,  Herbert  Ferryman  and  Northern 
Pharmaceuticals  —  will  be  safe  from  depot 
cutbacks.  "It  does  not  make  commercial 
sense,  and  it  will  be  their  objective  to 
maximise  profits"  says  the  letter.  "Closures 
and  rationalisation  are  inevitable." 

Unichem  also  draw  attention  to  AAH's 
pharmacy  chain,  Hill-Smith  (Warrington), 
and  warn  of  possible  conflict  between 
Vantage  and  Numark. 

"The  takeover  of  Vestric,  so  soon  after 
the  acquisition  of  two  independent 
wholesalers,  and  coming  at  a  time  when 
independent  pharmacy  is  under  threat 
from  so  many  directions,  simply  adds  to 
the  confusion"  the  letter  sums  up. 


Zinc  business 

Vitalia  Ltd  have  obtained  an 
undertaking  from  Bioceuticals  Ltd 
that  they  will  cease  doing  business 
in  chewable  zinc  lozenges  or  any 
other  products  under  the  name 
Zincold,  Zincold-C  or  any 
"colourable  imitation." 

Vitalia  recently  launched  Zincold  23 
into  the  UK  {C&D,  February  9,  p272). 

Bioceuticals  are  recalling  stocks  of  all 
Zincold-C  from  the  trade,  together  with  all 
associated  packaging  and  leaflets,  in 
order  to  destroy  them.  An  out  of  court 
settlement  has  been  paid  to  Vitalia  by 
Bioceuticals. 

Any  pharmacist  with  stocks  of  Zincold- 
C  should  contact  Bioceuticals,  who  say 
they  will  replace  it  with  an  alternative, 
Super  Zinc-C  lozenges. 


Self-employed  up 

More  of  the  workforce  is  self- 
employed  than  at  any  time  since 
1921.  according  to  the  Manpower 
Services  Commission's  latest 
quarterly  report  on  the  labour 
market. 

The  report  says  that  last  year's  total  of 
2.5  million  was  up  32  per  cent  on  1979, 
representing  one  in  ten  of  the  workforce. 


Unichem,  by  contrast,  is  "an  oasis  of 
stability. 

"Now  you  must  join  before  it's  too  late." 

Unichem's  fears  on  depot  closures  are 
backed-up  by  information  from 
stockbrokers  Phillips  &  Drew.  "We  believe 
the  areas  of  overlap  between  their  existing 
and  newly-acquired  businesses  are  such 
that  AAH  will  have  to  undertake  some  form 
of  rationalisation,"  they  say. 

"We  expect  a  proportion  of  customers 
at  present  using  both  AAH  and  Vestric  will 
change  one  of  their  accounts  out  of  the 
group  as  branches  are  integrated.  We 
estimate  this  loss  at  around  £25m  of  sales, 
and  Macarthys  may  gain  market  share  in 
the  short  term  from  some  of  this  business." 

"Longer  term  we  believe  the  outlook  for 
the  industry  is  more  encouraging  as  the 
number  of  competing  wholesalers 
continues  to  fall,  and  Government 
becomes  more  aware  of  the  service 
provided  by  the  industry." 
Q  AAH  stands  for  Amalgamated 
Anthracite  Holdings,  not  Allied 
Anthracite  Holdings,  as  stated  last  week. 
The  company's  registered  title  is  AAH 
Holdings.  —  the  company  no  longer  uses 
the  extended  version  of  its  name. 


Women  are  making  most  of  the  headway 
—  between  1981  and  1983,  the  number  of 
self-employed  women  rose  by  24  per  cent 
compared  with  a  figure  of  only  2  per  cent 
for  men.  MSC Labour  Market  Quarteily 
report,  Manpower  Services  Commission, 
Moorioot,  Sheffield. 

No  automatic 
ban  on  directors 

The  Government  has  dropped 
proposals  to  automatically 
disqualify  directors  involved  in 
compulsory  liquidations  from 
serving  on  other  boards. 

This  clause  contained  in  the 
Insolvency  Bill,  was  rejected  in  the  House 
of  Lords.  Business  organisations, 
including  the  CBI  and  the  Institute  of 
Directors,  had  argued  the  clause  would  be 
unfair  to  honest  directors  and  would  not 
catch  the  dishonest  ones  who  chose 
voluntary  liquidation. 

The  Government  now  says  it  should  be 
left  up  to  the  liquidator  to  recommend 
disqualifying  a  director,  whether  the 
company  concerned  is  in  voluntary  or 
compulsory  liquidation. 

But  the  Government  has  not  changed 
the  proposal  to  make  directors  personally 
liable  for  company  debts  in  cases  where 
they  know  the  firm  was  insolvent. 


122nd  BPC  to  be 
held  at  Leeds 

The  122nd  meeting  of  the  British 
Pharmaceutical  Conference  will  be 
held  at  the  University  of  Leeds  on 
September  9-12. 

The  opening  ceremony  will  take  place 
in  the  Leeds  Town  Hall  on  the  morning  of 
Monday,  September  9.  After  a  welcome 
from  the  Lord  Mayor,  Conference  will  be 
addressed  by  Kenneth  Clarke,  the  Minister 
for  Health,  the  president  of  the 
Pharmaceutical  Society  and  Professor  J.D. 
Phillipson,  the  chairman  of  the 
Conference  Science  Committee. 

One  highlight  of  the  week  should  be  Dr 
Patrick  Steptoe's  Conference  lecture  "In- 
vitro  fertilisation"  on  Thursday  afternoon. 

Monday.  September  9.  Afternoon.  Science  Award  lecture  I: 
Dr  S  Aymes  of  Edinburgh  University;  Professional  Session  I 
"Pharmacy  prognosis  for  the  patient;"  speakers  include  Mr  D.N. 
Sharpe  and  Mr  A.M  S.  CulJen.  Evening.  Civic  reception  in  the 
Leeds  Civic  Hall. 

Tuesday,  September  10.  Morning.  Science  sessions  and 
posters;  Plenary  lecture  "NMR  imaging  in  biology  and 
medicine;"  Professor  G.  Radda  of  Oxford  University; 
Professional  session  II  (a)  Hospital  session  "The  role  of  the 
hospital  pharmacist  in  the  introduction  of  new  medicines;"  Dr  P. 
Noyce,  Dr  J.M.  Smith  and  Mr  M  G  Spencer;  (b)  Agricultural  & 
veterinary  session  "The  scope  lor  community  pharmacists  in 
animal  medicines:"  Mr  D.W.  Davidson,  Mr  M.  Reynolds,  Mr 
M.H  Jepson  Afternoon.  Science  Award  lecture  II  by  Dr  J. 
Hadgraft  of  Nottingham  University;  Science  sessions  and 
posters;  Pharmacy  Practice  research  session  and  posters; 
Science  group  business  meeting. 
Evening.  Conference  Banquet,  Queen's  Hotel,  Leeds. 
Wednesday.  September  1 1 .  Morning.  Science  sessions; 
Professional  session  III  "Medicines  for  the  elderly:"  Mr  J  E 
Balmford,  Dr  J  Cromatry,  Dr  R  Tallis  Afternoon.  History  of 
pharmacy  sessions;  Site-specific  drug  delivery  forum; 
Medicinal  chemistry  forum. 

Thursday,  September  12.  Morning.  Symposium  session  "The 
incidence  and  treatment  of  tropical  diseases:"  speakers  include 
Dr  W  E.  Gutteridge  and  Dr  D  C.  Warhurst.  Alternoon. 
Conference  lecture  "ln-vitro  fertilisation  "  Dr  PC  Steptoe, 
medical  director  of  the  Bourn  Hall  Clinic,  Cambridge,  Closing 
session.  Evening.  Conference  Ball 

The  conference  exhibition  Pharmex  '85  will  be  open  for  most  of 
the  week. 

Excursions  include  the  York  Railway  Museum,  Harewood  House 
and  Harrogate,  Tetley's  Brewery,  the  Yorkshire  Dales,  Castle 
Howard,  Knaresborough,  Howarth,  Bradford  Museum  of 
Photography,  Film  &  TV,  and  Scarborough  (post-conference). 
Application  forms  and  further  details  are  available  from  the  end 
of  March  from  Miss  Christine  Jeffreys,  Pharmaceutical  Society 
of  Great  Britain,  1  Lambeth  High  Street,  London  SE1  7JN. 

Wednesday,  March  27 

North  Metropolitan  Branch,  Pharmaceutical  Society, 

Assembly  Hall,  Pharmaceutical  Society,  1  Lambeth  High 
Street,  London  SE1  7JN.  General  meeting  followed  by  a  social 
evening  and  a  buffet  dinner. 

Thursday,  March  28 

Wirral  Branch,  Pharmaceutical  Society.  Wirral  postgraduate 
medical  centre,  Clatterbndge  Hospital,  at  8pm  Dr  A  R  Wynn 
on  "New  advances  in  diabetes  monitoring  aids." 

Friday,  March  29 

Edinburgh  and  Lothians  Branch,  Pharmaceutical  Society. 

Turnhouse  Golf  Club  Annual  buffet  dance. 
Dundee  and  Eastern  Scottish  Branch.  Pharmaceutical 
Society.  Lecture  theatre  3,  Ninewells  Medical  School,  at 
9.30pm  Joint  meeting  with  Dundee  Division  of  the  BMA. 

Advance  information 

British  Society  for  the  History  of  Pharmacy.  Spring 
conference  April  19-21  The  Belfry  conference  centre, 
Brimpton  Grange,  Milton  Common,  Oxford.  £65.  Further 
details  from  BSHP  secretary,  36  York  Place,  Edinburgh. 
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Headings 

All  advertisements  appear  under 
appropriate  headings 
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Appointments 


Sales 

Representative 

PHARMACEUTICALS 

Attractive  remuneration  package 

An  outstanding  opportunity  has  arisen  to  join  the  sales 
team  of  a  major  independent  company  which  is  a  leading 
manufacturer  of  over-the-counter  and  generic 
pharmaceuticals. 

We  are  seeking  an  experienced  pharmaceutical 
representative  with  established  chemist  connections  to 
service  wholesale  and  retail  pharmacists  in  the  BEDS., 
BUCKS..  BERKS.,  and  OXFORDSHIRE  area. 

Candidates  who  are  home  based  will  receive  basic  salary 
plus  good  commission.  Other  benefits  include  company 
car,  BUPA  and  contributory  pension  scheme. 

Please  write  or  telephone  for  an  application  form  to: 
C.  Ogden,  Personnel  Manager,  Thomas  Kerfoot  & 
Co.  Ltd.,  Vale  of  Bardsley,  Ashton  under  Lyne, 
Lancashire  OL7  9RR.  Tel:  061  330  4531. 

Kerfoot  Pharmaceuticals 

THOMAS  KERFOOT  &  CO  LTD 
ASHTON  UNDER  LYNE,  ENGLAND 


REPRESENTATIVE 

Required  to  cover 
Manchester, 
Mersey,  and 
Liverpool  area, 
calling  on 
pharmacists  with 
our  strong  repeat 
lines. 

Basic  salary  plus 
car  plus 
commission. 

Please  telephone 
Mr  Ash 
(074985)  397 


LEICS. 

Pharmacist 
required  for 
private  community 
pharmacy  in 
Charnwood  Forest 
area.  Happy 
supportive  staff.  5 
day  week.  Salary 
negotiable. 
Succession 
considered. 
Mutual  holiday 
cover. 
Phone: 

(0509)  502204 


Display  /  Semi  Display 

£12.50  per  single  column 

centimetre,  mm  30mm.  Column 

width  42mm 

Whole  Page  £1  100  00 

(260mm  x  180mm) 

Half  Page  £570.00 

( 1 25mm  y  180mm) 

Quarter  Page  £320.00 

( 1 25mm  x  88mm) 


Box  Numbers  £2.50  extra 
Available  on  request. 


Announcements 


0t 


4 
4 
% 


pFGM, 

osmetics 
Limited 


The  Directors  of  FGM  Cosmetics  Ltd.  of 
Manchester  proudly  announce  a 
significant  expansion  of  business.  Visit 
our  modern  showroom  in  Park  Place, 
where  you  will  be  able  to  order,  not  only 
French/English  perfumery  fir  cosmetics 
(including  the  increasingly  successful 
Gallery  range),  but  also  the  leading 
brands  of  toiletries  fir  G.S.L.  medicines, 
all  at  most  competitive  prices. 
Furthermore,  all  customers  —  old  fie  new 
-  will  be  entitled  to  a  FREE  ticket  in  a 
raffle  with  really  fabulous  prizes  to  be 
held  in  April. 

F.G.M.  Cosmetics  Ltd,  10-12  Park  Place, 
Off  Cheetham  Hill  Road,  Manchester 
M44EY  Telephone:  061-833  9652 
Telex:  665941  FGM  G 
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HOSPITAL  SALES  FORCE 
REQUIRED 

Do  you  employ  a  professional  hospital  sales 
force?  And  are  you  seeking  ways  of 
increasing  their  cost  effectiveness? 

We  are  a  United  Kingdom  based 
manufacturing  organisation  who  are 
seeking  an  operation  to  handle  the  selling 
efforts  of  our  price  range  of  inovative  high 
quality  hospital  pharmaceutical  products. 

Please  reply  to  BOX  C&D  3098 
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AGENTS 
REQUIRED 

Ambitious  hardworking  agents  required  to 
fill  vacancies  in  various  areas  within  the  UK. 

Have  you  sold  generics  and/or 
prescription  only  medicines? 

Do  you  understand  the  "ins  and  outs" 
of  dispensing  pharmacies? 

Have  you  a  substantial  number  of 
established  chemist  accounts  within  an 
area? 

WE  OFFERs—  *  LARGE  COMMISSION 

*  MARKETING  AND 
PROMOTIONAL  MATERIAL 

*  TELESALES  BACK  UP 

*  EXISTING  ACCOUNTS 
AWAITING  SERVICING. 

INTERESTED7SEND  DETAILS  TO 
JACQUIE  BOWRING, 
EUROCHEM  LTD., 
54  SOUTHWAY, 
WALWORTH  IND.  ESTATE, 

HANTS 

OR  TELEPHONE:  (0264)  50733 


ENTREPRENEURIAL 

AGENTS 

A  nationally  advertised  and 
promoted  branded  range 
selling  to  retail  chemist  and 
gift  outlets  seeks  energetic 
agent(s). 

THIS  IS  A  MAJOR 
AGENCY  OPPORTUNITY 

All  replies  to  the  M.D. 
Box  C&D  3101  will  be 
acknowledged. 


Shopfitting 


SHOPFITTERS  FOR 
THE  PHARMACY 


Lux  Line 

REFITS,  NEW  INSTALLATIONS,  CEILINGS, 
'SHOPFRONTS,  ELECTRICAL,  FINANCE.  NPA 
&NUMARK  APPROVED 
SO  CONTACT  US  NOW. 
LUXLINE  LTD 

8  COMMERCE  WAY,  LEIGHTON  BUZZARD, 
B[;DS 

TEL:  0525  381356 


LEXDRUM 

0626  832308 


WE  OFFER  A  PROFESSIONAL 
SHOPFITTING  SERVICE  FOR  THE 
RETAIL  PHARMACY 

JJJJj^  LEXDRUM  STOREFITTERS 

^^^Mi^Chapple  Rd  ,  Bovey  Tracey,  Devon. 

wHL  0626  832308 


DETROIT 
DISPLAY 
SHELVING 


A  new  pharmacy  can 
be  your*  for  f  18  33 
par  weak  (lease  rata) 
fined  free. 


Recommended  by 


NUMARK 


K  H  WOODFORD  &  CO  LTD 
Ring  Norn  0202  36272 


Professional 
Prescription 
Computer  Labelling 


Property  for  Sale 


HIGHLY  SUCCESSFUL 

Long  established  pharmacy  BPA 
Prominent  corner  main  road 
position  in  SE  London. 

Turnover  £125,000pa.  with 
expansion  potential.  A  new  lease  of 
£7,500pa.  To  include  shop  at 
£3,600,  plus  self  contained  flat. 
Now  let  with  present  income  of 
£3,900pa.  Ideal  for  owner  manager, 

G/F/F  £37,000  plus  SAV. 
Telephone:  01-764  1501. 


Stock  for  Sale 


ALAMI  IMPORTS  &  EXPORT  LTD 


Handkerchiefs  loose  and  boxed, 
range  of  lea  towels.  Jacquard  and 
handloom  towels,  pillow  cases, 
yellow  dusters,  face  cloths,  baby 
nappies,  terry  socks. 


n 


S^BULK  INQUIRIES  WELCOME 


H0PEGLADE  HOUSE 
19,23  KINGSLAND  ROAD 
LONDON  E2  8AA 

Tel:  01-729  5501  (4  lines) 

Cables:  SUNAMEI  LONDON  Telei.  893903  ALAMI  C 


0RALABEL 


Orange  Computers  Ltd, 
Ruskin  Chambers,  Drury 
Lane,  Knutsford,  Cheshire 
WA16  6HA. 
Tel:  0565  53417. 

NEW  HIGH  SPEED 
SYSTEM 
£897.50 

•  Epson  HX-20  Micro 

•  Buffered  RX-80  Printer 

•  Enhanced  program 

•  Option  of  wholesaler 
Link-up 

Oralabel  Program  (Only) 

•  For  existing 
HX-20  users 


BASIC  SYSTEM 
STILL  ONLY  £625 


RECOMMENDED 


590 


Chemist 


&  Druggist  23  March  1985 


Professional  Prescription 
Computer  Labelling 


We  will  take  your  old  labeller  away 
and  replace  it  with  Ours! 


Do  you  have  a  labeller  that: 


t  Is  too  slow? 

t  Doesn't  have  the  capacity  you  want? 

t  Doesn't  allow  for  changes  in  labelling  regulations? 

t  Can't  cope  with  new  drugs  and  cautions? 

k  Keeps  breaking  down? 

t  Gets  no  maintenance  back-up  or  software 

updates  because  the  supplier  has  gone  bust? 
t  Won't  let  you  change  anything? 
k  Was  claimed  to  be  THE  BEST',  and  wasn't? 


We  can  offer  up  to  £500 

)ue  to  our  wide  contacts  both  in  pharmacy  and  the  computer 
vorld,  we  can  now  offer  allowances  of  up  to  £500  for  your 
xisting  equipment  (even  TYPEWRITERS!).  If  you  are 
iterested  in  a  Richardson  BBC  system,  please  'phone  us,  tell  us 
vhat  system  you've  got  and  we  will  arrange  a  quotation. 


JOHN  RICHARDSON  COMPUTERS  LTD., 
Unit  337,  Walton  Summit,  Preston,  Lanes  PR5  8AR.    Tel:  0772  323763 

List  Prices  (I'K  Mainland  only):  Electron  IWS  BBC  Cassette  from  £1295  BBC  [fist  from  £17* 
10^  rebate  on  Net  Price  to  NPA  members.  Lease  purchase  terms  available 


Price  Labels 


I  TRY  HARDER 

If  you  want  first  class 
service  for  IV1ETO  guns 
and  labels  — 
I  can  assure 
you  of  it. 

I  GUARANTEE  to  beat 
any  other  prices. 

Contact: 

Low  Price  Label  Co. 

88,  Southbourne  Grove, 
Westcliff-on-Sea. 
Tel:  0702-333761 


TOM  L  YDON 


Trade  Marks 


To  advertise  in 
Chemist  & 
Druggist 
Classified 
Telephone 
Paul  Crouch  on 
0732  364422 
Ext  272 


UkBBS 


Phone 

Orders  dispatched  ^\  Amanda 

within  14  days  ot      C    \S    J    now  On 

-p"""-1-  '  051- 

IPIARKlJL   236  9438 
PRINTING!  EfflSffi?1 


Trade  Mark  No.  1191723  "PROFLEX" 
registered  in  Class  5  in  respect  of  "Pharm- 
aceutical preparations  and  substances; 
analgesic  preparations  and  substances"  was 
assigned  on  the  15th  May  1984  by 
ETABLISSEMENT  TALVA  of  VADUZ, 
LIECHTENSTEIN  to  CIBY-GEIGY  LIMITED  of 
141  KLYBECKSTRASSE,  BASLE, 
SWITZERLAND,  WITHOUT  THE  GOODWILL 
OF  THE  BUSINESS  IN  THE  GOODS  FOR 
WHICH  THE  TRADE  MARK  IS  REGISTERED. 
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Ferryman  MD 
leaves  ICML 

Mr  Bill  Cox,  managing  director  of 
Numark  wholesaler  Herbert 
Ferryman  Ltd,  has  given  up  his 
position  as  director  and  chairman  of 
Independent  Chemists  Marketing  Ltd. 

This  move  follows  last  week's 
announcement  of  the  proposed  takeover  of 
Vestric  by  AAH.  Herbert  Ferryman  were 
themselves  taken  over  by  AAH  back  in 
January. 

Mr  John  Forster,  FPS,  managing 
director  of  Numark  wholesaler  Hall  Forster 
&  Co  Ltd,  has  been  appointed  chairman  of 
ICML  with  immediate  effect.  Mr  Jim 
Canning,  MPS,  marketing  director  of 
Numark  wholesaler  Macarthys,  has  been 
appointed  vice-chairman. 

New  chairman  John  Forster  says:  "The 
overall  plans  for  Numark  development  are 
well  laid  down  and  well  understood  by 
Numark  franchise  wholesalers.  They  will 
continue  to  be  pursued  vigourously." 

Two  other  appointments  to  the  ICML 
board  are  Mr  Trevor  Dixon,  chief 
executive  of  ICML,  and  Mr  Maurice 
Ellerton,  managing  director  of  Numark 
wholesaler  L.  Rowland  &  Co  Ltd. 

Another  first  for 
pharmacy 

Mr  Robert  Timson,  MPS,  a  member 
of  the  Society's  Council,  has  been 
appointed  a  member  of  the  Mental 
Hec  ih  Act  Commission     the  first 
pharmacist  to  do  so. 

Mr  Timson,  district  pharmaceutical 
officer  for  the  Central  Nottinghamshire 
and  Bassetlaw  Health  Authorities,  will  sit 
on  the  Commission  for  two  years. 

The  80-man  Commision  is  composed  of 
20  doctors  with  around  ten  each  of 
lawyers,  psychologists,  social  workers, 
nurses  and  lay  people.  It  is  concerned  with 
protecting  the  interests  of  patients  and 
monitoring  and  steering  the  service  they 
receive.  Mr  Timson  will  operate  from  the 
Nottingham  office  serving  the  area 
covered  by  the  Northern,  Yorkshire  and 
Trent  Regional  Health  Authorities. 

He  says  the  appointment  is  quite  an 
achievement  for  the  profession,  a  view 
echoed  by  the  Department  of  Health,  who 
say  the  appointment  of  a  pharmacist  will 
be  of  real  value  to  the  Commission. 


Mr  Charles  C.B.  Stevens,  FPS,  was 
invested  with  his  CBE  at  Buckingham 
Palace  this  week.  Mr  Stevens,  a  former 
president  of  the  Society  and  now  deputy 
chairman  of  the  public  health  laboratory 
service  board,  was  accompanied  by  his 
wife  Joan  (left)  and  sister,  Mrs  Joan  Kirby 


Boyd  clubs  in 

Mr  Tony  Boyd,  the  Mentholatum 
Company's  export  manager,  has 
been  appointed  secretary  of  the 
British  Pharmaceutical  and  Health 
Care  Exporters  Club, 

Formed  about  a  year  ago  on  the 
initiative  of  Mr  Paul  Barrett,  a  regional 
manager  for  Beecham  Research,  the  Club 
has  20  member  companies  so  far.  It 
provides  and  arranges  inward  and 
outward  missions  to  the  French-speaking 
countries  of  North  and  West  Africa. 

Mr  Boyd  told  C&D  the  club  has  a 
number  of  missions  planned  for  this  year 
including  an  exhibition  in  Zaire  at  the  end 
of  May  and  a  visit  to  the  UK  by  West 
African  wholesalers  in  September. 


Mr  Jimmy  Allan  (second  .'rom  right), 
Richards     and     Appleby's  'sales 
representative  for  West  Scotland  retired 
recently  after  20  years  with  the  company. 
Mr  Allan,   seen  here  with  his  wife, 
Christine,  Gordon  Robinson,  marketing 
director  (right)  and  John  Davies,  sales 
manager  received  a  gold  watch  and  cut 
glass  decanter  from  the  company  to  mark 
the  occasion 

Blazing  trails 

Mike  Johnstone,  MPS  is  forming  his 
own  marketing  company.  Blaze 
Advertising  and  Marketing. 

As  a  pharmacist  with  experience  in 
sales  and  marketing,  including  ten  years 
with  Allen  &  Hanburys,  he  intends  to  offer 
the  services  of  Blaze  to  other  companies  in 
the  pharmaceutical  field  who  need 
professional  marketing  support.  His  last 
job  was  with  John  Richardson  Computers 
—  he  will  continue  to  handle  their 
account.  Blaze  Advertising  &  Marketing 
Ltd,  Ashdale  House ,  Lower  Beneheld,  nr 
Oundle,  Peterborough  PE8  5AF. 

APPOINTMENTS 

NPA  branch  secretaries:  Three  new 
branch  secretaries  have  recently  been 
appointed.  Mr  Alan  Castell  has  taken  over 
as  secretary  of  the  Romford  Branch,  Mr  R. 
Hutchinson  as  secretary  of  the  York 
Branch  and  Mr  David  Webb  in  North 
Nottinghamshire. 

British  Society  for  the  History  of 
Pharmacy:  Mr  George  Gunthorpe,  FPS, 
has  been  appointed  treasurer.  He 
succeeds  Mr  James  Bloomfield,  who  died 
in  December  {C&D,  December  8,  pl054). 

Carter  Tested  Seeds  Ltd:  Mr  Michael 
Chatwm  has  been  appointed  marketing 
assistant. 

Farley  Health  Products  Ltd:  Mr  Tim 

McCord  has  been  appointed  Southern 
retail  area  sales  manager.  He  joins  from 
Tetrosyl  where  he  was  Southern  regional 
manager. 

Rockware  Group:  Mr  Richard  Langdon 
has  been  appointed  to  the  board  as  a  non- 
executive director.  Mr  Langdon  is 
currently  chairman  of  Time  Products,  First 
National  Finance  Corporation,  Industrial 
Parker  Holdings,  Finlay  Packaging  and 
Hammond  &  Champness. 


Spoilsports! 

An  extract  from  the  minutes  of  the 
NPA  board  meeting,  February  19... 

"Sporting  Fixture:  The  meeting  took 
place  on  Shrove  Tuesday  and  the  board 
were  invited  to  enter  a  team  for  a  pancake 
race  along  St  Albans  High  Street.  Only 
with  the  very  greatest  reluctance  was  it 
decided  that  time  did  not  permit  the 
board's  participation  in  this  event." 
Shame  on  you! 
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Registered  at  the  Post  Othce  as  a  Newspaper  25/ 19/40s  Contents  ©  Benn  Publications  Ltd  1985  All  rights  reserved  No  part  ot  this  publication  may  be  reproduced,  stored  in  a  retrieval  system,  mechanical 
photocopying,  recording  or  otherwise  without  the  prior  permission  of  Benn  Publications. 
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Hie  Safe  Sales 
"SITTER 


Think  how  many 
others  are  bathing  their  young  babies 
ery  day 

Well  that's  how  many  potential 
stomers  there  are  for  the  amazing  new 
ithtime  Baby  Sitterl 

It's  simple,  inexpensive  and  as  word 
ilckly  spreads,  it's  something  that 
lousandsof  mums  in  your  area  alone 
ill  be  wanting  to  buy 

The  Bathtime  Baby  Sitter  is  safe  and 
sy  to  use.  you  just  stick  it  securely  to 
e  bottom  of  the  bath  or  on  any 
looth  surface,  by  using 
;  large  rubber 
rtion^u^s^^j 

SB 

^pP^^^    Perfect  foi 
^^"^       babies  from  6 
onths  upwards.  Leaves  mums 
mds  free.  National  advertising 
arts  in  April  so  make  sure  you 
ive  it  on  sale.  It's  the 
fest  way  to 
ake  mon 
tl 


J 


Lee  Rom  Agencies  Limited 

17  Gainsborough  Close,  Wilmslow. 
Cheshire  SK9  2NP  Telex:  669755  Office  G. 


 HALAS  

Pharmaceuticals 

The  pick  of  the 
contract  manufacturers 

When  you  choose  Halas  you  can  be  assured  that  your 
product  will  be  handled  with  the  utmost  care  and  interest. 
So  contact  us  for  'own  label'  and  'own  product' 
manufacture.  We  offer  the  highest  standards  and  a 
complete  confidential  service. 

poMMderS 
creams 


All  enquiries  please  to  Mrs  Joan  Stubley 
Halas  Pharmaceuticals  Ltd, 

Thorp  Arch  Trading  Estate,  Wetherby,  Yorkshire 
Tel:  Boston  Spa  (0937)  842695 

A  wholly  owned  subsidiary  of  William  Ransom  &  Son  pic 


SHOP  FITTINGS 
STRAIGHT  OFF 
THE  SHELF 

Our  complete  service  from  store  design, 
planning,  manufacture  and 
installation  delivers  your  goods  to 
your  customers  efficiently 

Modisplayforthe  total  shop  fitting  service.  With  over 

20  years'  experience  in  store  planning,  Modisplay's  approach 
to  store  fitting  gives  you  the  low  cost  of  mass-produced  basic 

units  coupled  with  the  individual  reguirements  of  your 
particular  shop  or  store. 

We  design  your  individual  reguirements,  manufacture  the 
units  in  our  own  factory,  and  install  with  our  own  fitters 
You  will  not  be  disappointed  with  the  service. 
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The  white  list 

Cox cut  out 
the  confusion 

Note  2:  No  need  to  wait  for  a  non  proprietary 
preparation.  High  quality  generic  dextropropoxyphene 
3Z5mg/paracetamol  325mg  combination  is  available 
immediately  from  Cox  Pharmaceuticals. 

DEXTROPROPOXYPHENE 
PARACETAMOL 
AVAILABLE  IMMEDIATELY  IN  A 
QUALITY  YOU  CAN  TRUST. 


Make  sure  you  order  sufficient 
quantities  from  /our  local 
representative,  usual  wholesaler  or 
phone  Cox  Pharmaceuticals  direct 
on  0271-75001. 


Full  information  available  on  request 
from  Cox  Pharmaceuticals, 
A.H.  Cox  &  Company  Ltd, 
Whiddon  Valley,  Barnstaple,  Devon 
EX32  8NS.  Telephone:  (0271)  75001. 


